Registra¢né ¢islo SBA: 329/2022/0OMA-R

Finanéna Zmluva

uzatvorend v zmysle ustanovenia § 269 ods. 2 zdkona ¢. 513/1991 Zb. Obchodny zdkonnik
V zneni neskorsich predpisov (dalej len ,, Obchodny zakonnik *)

(d’alej len ,,Zmluva®)

Preambula

So zretel'om na Zmluvu o grante (EEN.SK projekt 101052681), ktora bola uzatvorena

medzi Vykonnou agentarou pre malé¢ a stredné podniky (European
Innovation Council and SMEs Executive Agency - EISMEA)
a doleuvedenymi ucastnikmi (partnermi projektu) tejto Zmluvy po
uzatvoreni tejto Zmluvy na obdobie 42 mesiacov (01. 01. 2022 — 30. 06.
2025);

So zretelom na Program pre jednotny trh (Single Market Programme), prijaty

Nariadenim Eurdpskeho parlamentu a Rady (EU) 2021/690 z 28. aprila
2021, ktorym sa zriad’uje Program pre vnatorny trh, konkurencieschopnost’
podnikov vratane malych a strednych podnikov (SMP) (2021 - 2027);

beric na vedomie zakladné pojmy uvedené v Zmluve o grante uzatvorenej s agenturou EISMEA:

a)

b)

c)

d)

f)

9)

Komisia je Komisia Europskych spolocenstiev, Generalne riaditel'stvo pre podporu
podnikania a priemyslu (DG GROW);

Agentiira je Vykonna agentura pre Europsku radu pre inovacie a MSP (European Innovation
Council and SMEs Executive Agency) (EISMEA);

Tretie strany (third parties) st akékol'vek fyzické a pravnické osoby okrem Partnerov
projektu, Komisie a Agentury;

Partneri projektu st zmluvné strany Zmluvy o grante ako su definovani v preambule tejto
Zmluvy;

Aktivita je skupina sluzieb definovanych v Zmluve o grante a jej prilohach, poskytovanych
v ramci projektu, partnermi projektu, cielovym skupinam projektu Vv ramci prislusného
pracovného baliku (work package);

Implementa¢né dokumenty su podporné dokumenty vypracované veducimi aktivit na
pripravu sprav za Ciastkové alebo celkové vysledky jednotlivych aktivit. Obsahuji formélne
Sablony a vzory zavizné pre vSetkych partnerov projektu dostupné na riadiacej sekcii portalu
projektu za kazdu aktivitu;

Krizové situacie projektu su krajné situacie, ktorych rieSenie ma za ciel’ zabranit’ zlyhaniu
projektu, najmid prostrednictvom realokacie zdrojov, aktivit a/alebo vymenou partnera
projektu;

bola uzavreta nasledovna finanéna Zmluva.
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Obchodné meno:
Registracia:

Sidlo:

Statutarny organ:
I1CO:

DIC:

IC DPH:

Bankové spojenie:
IBAN:

Projektovy manazér pre EEN.SK:

Hlavny ¢len PMB:

(d’alej len ,,Koordinator)
a

Nazov:
Registrécia:

Sidlo:

Zastupena:

ICO:

DIC:

IC DPH:

Bankové spojenie:

IBAN:

Projektovy manazér pre EEN.SK:

Hlavny ¢len PMB:

(d’alej len ,,Partner projektu 1)
a

Nazov:

Registracia:

Sidlo:

Zastupena:

Registra¢né ¢islo SBA: 329/2022/0OMA-R

Clanok 1.

Zmluvné strany

B I C Bratislava spol. s r.o. (BIC)

Obchodny register Okresného sudu Bratislava 1,
Oddiel: Sro, Vlozka ¢islo: 2288/B

Zochova 5, 811 03 Bratislava

Ing. Stefan Vratny, PhD., konatel’

30 840 007

2020316540

SK2020316540

Tatra banka, a.s.

SK49 1100 0000 0029 2810 0016

Ing. Ivan Filus, projektovy manazér, 02/3233 2713,
mobil: +421 908 798 412, e-mail: filus@bic.sk

Ing. Stefan Vratny, PhD., riaditel’, tel.: 02/3233 2716,
mobil: 0905 706 162, vratny@bic.sk

Slovak Business Agency (SBA)

Register zdujmovych zdruzeni pravnickych osdb
vedeny Okresnym uradom Bratislava pod ¢islom:
OVVS/467/1997-Ta

Karadzicova 7773/2, 811 09 Bratislava — Staré
mesto, Slovenska republika

Mgr. Martin Holék, PhD., generdlny riaditel’

30 845 301

2020869279

nie je platcom DPH

Vseobecna tverova banka, a.s.; skrateny nazov:
VUB, a.s.

SK53 0200 0000 0013 3230 1656

David Smatlak, manazér podpory medzinirodne;
spoluprace MSP, mobil: +421902 418 460, e-mail:
smatlak@sbagency.sk

-II-

Slovenska obchodna a priemyselna komora
(SOPK)

Register organizacii vedeny Statistickym tradom
Slovenskej republiky, ¢. 313-0295-19

Grosslingova 2478/4, 816 03 Bratislava — mestska
Cast’ Staré Mesto

Ing. Martin Hrivik, generalny tajomnik
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I1CO:

DIC:

IC DPH:

Bankové¢ spojenie:
IBAN:

Projektovy manazér pre EEN.SK:

Hlavny ¢len PMB:
(d’alej len ,,Partner projektu 2°)
a

Nazov:

Registracia:

Sidlo:

Zastupené:

1CO:

DIC:

IC DPH:

Bankové spojenie:

IBAN:

Projektovy manazér pre EEN.SK:

Hlavny ¢len PMB:

(d’alej len ,,Partner projektu 3°)
a

Nézov:

Registracia:

Sidlo:

Zastupené:

1CO:

DIC:

IC DPH:

Bankové spojenie:
IBAN:

Projektovy manazér pre EEN.SK:

Registra¢né ¢islo SBA: 329/2022/0OMA-R

30 842 654

2020815236

SK2020815236

Tatra banka, a.s.

SK85 1100 0000 0026 2100 5225

Daniela Siratiovd, odborny pracovnik - $pecialista,
tel.: 02/54433272, e-mail: daniela.siranova@sopk.sk
_| |_

Regionalne poradenské a informacné centrum
Regional Advisory and Information Centre
PreSov (RPIC Presov)

Register zaujmovych zdruzeni pravnickych osdb
vedeny Okresnym uradom PreSov pod ¢islom:
42/Z2ZP0O/PO

Raymanova 2766/9, 080 01 Presov, Slovenska
republika

Ing. Rastislav Tka¢, MBA, vykonny riaditel
31950507

2021241893

SK2021241893

UniCredit Bank Czech Republic and Slovakia, a.s.,
pobocka zahrani¢nej banky

SK38 1111 0000 0066 1120 3015

Mgr. Lucia KriSova, projektovy manazér, mobil:
+421 915 930 307, e-mail: lucia.krisova@rpicpo.sk
-1I-

Centrum vedecko-technickych informacii
Slovenskej republiky (CVTI SR)

Register organizacii vedeny Statistickym tradom
Slovenskej republiky

Lamadska cesta 7315/8A, 811 04 Bratislava —
mestska Cast’ Staré Mesto

prof. PharmDr. Jan Kyselovi¢, CSc., generalny
riaditel’

00 151 882

2020798395

SK2020798395

Statna pokladnica

SK57 8180 0000 0070 0006 4292

Ing. Cubomir Bilsky, riaditel' Sekcie podpory vedy,
tel.: 02/69 253 103, e-mail: lubomir.bilsky@cvtisr.sk
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Hlavny ¢len PMB:
(d’alej len ,,Partner projektu 4°)
a

Nazov:
Sidlo:
Zalozena:

Zastipena:

ICO:

DIC:

IC DPH:

Bankové spojenie:
IBAN:

Projektovy manazér pre EEN.SK:

Hlavny ¢len PMB:

(d’alej len ,,Partner projektu 5°)

Registra¢né ¢islo SBA: 329/2022/0OMA-R

Technicka univerzita v Kosiciach (TUKE)

Letna 1/9, 042 00 KoSice - Sever

V zmysle Vladneho nariadenia ¢. 30/1952 Zb. o
niektorych zmenach v organizacii vysokych skol

Dr. h. c. prof. h. c. prof. Ing. Stanislav Kmet, DrSc.,
rektor

00397610

2020486710

SK2020486710

Statna pokladnica

SK32 8180 0000 0070 0006 5906

Mgr. Maria Radvanska, projektova manazérka, tel.:
055/602 2585, mobil: 0918 734 605, e-mail:
maria.radvanska@uvptechnicom.sk

doc. Ing. FrantiSek Jakab, PhD., riaditel UVP
Technicom, tel.: 055/602 2039, mobil: 0905 715 816,
e-mail: frantisek.jakab@uvptechnicom.sk

(Partner projektu 1, Partner projektu 2, Partner projektu 3, Partner projektu 4 a Partner projektu 5

spolu d’alej len ,,Partner projektu*)

(Koordinator, Partner projektu 1, Partner projektu 2, Partner projektu 3, Partner projektu 4
a Partner projektu 5 spolu d’alej len ,,Zmluvné strany).

Clanok I1.
Predmet a ucel Zmluvy

1. Predmetom tejto Zmluvy je uprava zmluvnych podmienok, prav a povinnosti Zmluvnych
stran pri realizacii projektu s nazvom ,,Enterprise Europe Network Slovensko®, akronym
EEN.SK, c¢islo 101052681 (d’alej len ,,Projekt®), ktory je ustanoveny podla zmluvnych
dokumentov uvedenych v Preambule tejto Zmluvy.

Clanok II1.
Platnost’ Zmluvy

1. Platnost Zmluvy sa skon¢i v den, ked” kazdy Partner projektu dostane svoj podiel konec¢nej
platby za realizaciu Projektu od Agentury, a to prostrednictvom Koordinatora.
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Clanok IV.
Povinnosti Partnera projektu

Partner projektu je zodpovedny za vcasné a kvalitné plnenie svojich uloh a aktivit ako st
definované v Zmluve o grante a Implementa¢nych dokumentoch.

Partner projektu je pocas realizacie Projektu povinny najma:

a)

b)

f)

9)

h)

poskytovat’ Koordinatorovi vSetky potrebné informacie tykajuce sa realizacie Projektu
uvedeného v Clanku Il. tejto Zmluvy;

predkladat’ Koordinatorovi za kazdy kalendarny polrok trvania realizacie Projektu
monitorovaciu spravu, tzv. polro¢nu internt technick (obsahovia) spravu Projektu a
financné Cerpanie Projektu (odhad opravnenych ndkladov) (d’alej len ,,Sprava®) na
zaklade osobitnych dokumentov schvéalenych Riadiacou radou projektu. Oficidlne
finan¢né spravy za uplynulé obdobie a obsahové spravy o realizacii Projektu je povinny
predkladat’ v intervale na zaklade pokynov Agentury a Koordinatora. Spravu predklada
Partner projektu na predpisanom formulari podla pokynov Agentiry a usmerneni
Koordinatora, a to do 15 (slovom: pitnastich) kalendarnych dni po ukonceni prislusného
obdobia. Dalej je Partner projektu povinny na poziadanie Koordinatora bezodkladne
predlozit’ dopliujice informécie tykajuce sa monitorovania realizacie Projektu ako st
definované v Implementacnych dokumentoch. Ak Partner projektu nepredlozi Spravu v
stanovenom termine a neposkytne Koordindtorovi dostatocné a prijatelné pisomné
vysvetlenie dovodov, pre ktoré nemohol tento zavédzok splnit’, Koordinator si vyhradzuje
pravo nerealizovat’ zavizky uvedené v Clanku VIII. tejto Zmluvy, vyhradzuje si pravo
neuhradit’ platbu Partnerovi projektu a od tejto Zmluvy odstapit’;

predkladat’ Koordinatorovi vSetky informacie ohl'adne realizacie Projektu kedykol'vek
na zéklade vyzvy Koordinatora do 10 (slovom: desiatich) pracovnych dni;

riesit’ Projekt uvedeny v Clanku Il. tejto Zmluvy, schvaleny Koordinatorom tak, aby bol
dodrZany harmonogram préc;

dodat’ na vyZiadanie Koordinatora dodato¢né informacie k Sprave kedykol'vek, pri¢om
tieto informacie musia byt dodané Koordinatorovi najneskor do 10 (slovom: desiatich)
pracovnych dni odo dna dorucenia pisomnej poziadavky;

podstatne nemenit’ schvaleny Projekt v tej miere, ze by zmena narusila podmienky
realizacie Projektu;

v€as vopred pisomne informovat’ Koordindtora o akychkol'vek skuto¢nostiach, ktoré
moZzu negativne ovplyvnit’ schopnost’ Partnera projektu dodrzat’ povinnost’ zabezpecit
realizaciu schvaleného Projektu;

v pripade neplnenia povinnosti ¢lena konzorcia, méze Koordinator alebo Partner
Projektu navrhnut vylicenie niektorého Partnera projektu, ak dlhodobo nepracuje
uspokojivo na Projekte. Vylucenie Partnera projektu schval'uje Riadiaca rada, tak ako je
definovana v Clanku X. bod 4. tejto Zmluvy, ato podla Clanku XI. tejto Zmluvy.
V pripade vylucenia zrealizacie Projektu musi vylaceny Partner projektu vratit
Koordinatorovi vSetky ziskané projektové financie, o ktorych v deil vylicenia nie je
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Registra¢né ¢islo SBA: 329/2022/0OMA-R

mozné dokazat’, ze boli pouzité na realizaciu Projektu v zmysle pravidiel opravnenosti
nakladov;

i) ak neplnenim svojej povinnosti spésobi $kodu, ktora bude mat’ finanény dopad na
financovanie Projektu ako celku, nahradit’ Skodu v preukéazanej vyske, a to v pripade
vyzvy Koordinatora,

J)  poskytnat’ suc¢innost’ Koordinatorovi pri komunikacii s Komisiou alebo Agentarou pri
naplnani ich poziadaviek suvisiacich s Projektom nad ramec povinnosti uvedenych v
tejto Zmluve;

K) prezentovat Projekt ako spolo¢ny projekt Siestich projektovych partnerov siete
Enterprise Europe Network;

Dohoda 0 zmene Projektu alebo niektorej jeho Casti musi mat’ formu pisomného dodatku
k tejto Zmluve a prislusnej prilohy tejto Zmluvy, a je u¢inna diiom nasledujacim po dni jej
zverejnenia v Centralnom registri zmliv vedenom Uradom vlady Slovenskej republiky (link:
http://www.crz.gov.sk/). Na uzavretie dohody o zmene Projektu alebo niektorej jeho Casti
nema Partner projektu pravny narok.

Koordinator méze v pripadoch, ked’ dospeje k zaveru, ze to odévodnuju okolnosti a vyskytna
sa prekdzky (napr. ak omeskanie realizdcie Projektu je spdsobené okolnost'ami, ktoré Partner
projektu nezavinil a Koordinator nemohol tieto okolnosti predvidat) primerane predizit
lehotu na plnenie uloh a aktivit podl'a harmonogramu realizacie Projektu, a to na zaklade
pisomnej Ziadosti predloZenej Partnerom projektu.

Koordinator nie je zodpovedny za §kodu spésobenti zamestnancami Partnera projektu, resp.
za Skodu spdsobenu na majetku Partnera projektu pocas realizacie Projektu. Koordinator z
tohto dovodu nebude akceptovat’ navrh na nahradu $kody zo strany Partnera projektu, resp.
poziadavku na zvysenie opravnenych nakladov, ktoré stivisia so vznikom takejto $kody alebo
nehody zavinenej Partnerom projektu.

Clanok V.
Povinnosti Koordinatora
Koordinator prebera na seba nasledovné povinnosti a zavazky:

a) bude priebezne poskytovat kazdému Partnerovi projektu informacie potrebné pre
pripravu sprav o ¢innosti (spravy o ¢innosti a finan¢né spravy) a zdverecnej spravy,

b) bude neodkladne, najneskor vsak do 5 (slovom: piatich) pracovnych dni, poskytovat
Partnerom projektu vsetky informacie suvisiace s Projektom obdrzané od Komisie
a Agentury Vv danej forme;

c) bude prijimat technické spravy, financné spravy, ako aj zaverecnu spravu,

d) kompletizuje a predklada spravy o ¢innosti Agenttre a Komisii;

e) vykonava formalnu kontrolu ¢innosti a vydavkov, ktoré st predmetom sprav Partnera
projektu v zmysle zmluvnych dokumentov;
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f) ihned upozorni Partnera projektu na udalosti, ktoré by mohli viest' k do¢asnému alebo
definitivnemu preruseniu, alebo inej odchylke platby;

g) bude bezodkladne komunikovat’ s Agentirou a Komisiou ohl'adne otazok a pripomienok
Partnerov projektu tykajucich sa Projektu;

h) zastupuje Partnerov projektu pred Agentirou a Komisiou v ramci realizacie Projektu;

i) bude sa riadit’ legislativou Eurdpskej unie a narodnou legislativou.

Clanok V1.
Opravnené naklady

Za opravnené néklady na schvéleny Projekt mézu byt povaZzované len naklady, ktoré:

a) Dboli vynalozené Partnerom projektu na realizaciu Projektu v stlade s platnou legislativou
Slovenskej republiky, Europskej tnie aSpodmienkami stanovenymi zmluvnymi
dokumentmi;

b) st vzhladom na vSetky okolnosti realne, spravne, aktualne, ktoré sa navzajom
neprekryvaju, aktoré su potrebné pre realizaciu Projektu, vznikli pocas realizacie
Projektu a v plnej miere suvisia s realizaciou Projektu. Opravnené naklady a ich thrada
musia byt’ v stlade s platnou legislativou Slovenskej republiky, Eurépskej unie (napr.
predpisy o Statnej pomoci, verejnom obstaravani, ochrane Zivotného prostredia, rovnosti
prilezitosti, publicite) a v stilade s rozpo¢tom Projektu.

Opravnené naklady Partnerov projektu su ustanovené v Zmluve o grante.

V pripade spolo¢ného organizovania podujatia (partnerské podujatie alebo obchodné misia)
viacerymi Partnermi projektu, bude spolupracu na organizovani podujatia usmeriovat
Specificka Dohoda o spolupraci medzi Partnerom projektu, ktory je hlavny organizator
podujatia a Partnerom projektu, ktory ma zaujem byt spoluorganizatorom podujatia.
Predmetom Dohody o spolupraci bude najmé rozdelenie a distribucia aktivit a opravnenych
nakladov na podujatie (osobnych a organiza¢nych) pred, pocas a po skonceni podujatia, ako
aj rozdelenie a vykazovanie vystupov z predmetného podujatia.

Clanok VII.
Ucet Partnera projektu

Koordinator prostrednictvom bankového tistavu zabezpecuje prevod finanénych prostriedkov

Partnera projektu bezhotovostne na IBAN uvedeny Partnerom projektu v Clanku I. tejto
Zmluvy (d’alej len ,,Ucet").
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Clanok VIII.
Platby

Partneri projektu a Koordinator budua financovani v salade s ustanoveniami Zmluvy o grante
a jej priloh.

Partneri projektu su najneskor do 30 (slovom: tridsiatich) kalendarnych dni po ukonceni
oficialneho administrativneho obdobia Projektu, povinni dodat’ finanéné spravy
Koordinatorovi. Partneri projektu st zodpovedni za vcasné dodanie finan¢nych sprav
Koordinatorovi, za ich obsah a evidenciu podpornych dokumentov k predlozenym finan¢nym
spravam.

Finan¢né prostriedky prijaté z Komisie alebo Agentury prislichajuce jednotlivym Partnerom
projektu, bude Koordinator distribuovat’ kazdému Partnerovi projektu na Uget prisluiného
Partnera projektu uvedeny v tejto Zmluve. V pripade akychkol'vek zmien udajov o Utte, je
prislusny Partner projektu povinny bezodkladne pisomne informovat’ Koordinatora o tychto
zmenach.

Zalohové platby (pre-financing) budu distribuované do 15 (slovom: patnastich) kalendarnych
dni odo dna, kedy boli Koordinatorovi pripisané na ucet prislusné platby od Agentiry, alebo
15 (slovom: pitnastich) kalendarnych dni od uéinnosti tejto Zmluvy, podla toho, ktora
skuto¢nost’ nastane neskor.

Dalsia platba bude distribuovand na zaklade schvalenej priebeznej spravy a aktualneho
Cerpania a zaroven do 15 (slovom: pétnastich) kalendarnych dni odkedy koordinator obdrzal
rozic¢tovanie sumy platby pre jednotlivych Partnerov projektu od Agentiry.

Zaveretna platba predstavuje zvySok sumy zniZenej o nedocerpanie podl'a bodu 4. tohto
Clanku Zmluvy, na ziklade schvélenej zavereénej spravy Agentirou a zaroveti do 15
kalendarnych dni odkedy koordinator obdrzal rozictovanie sumy platby pre jednotlivych
Partnerov projektu od Agentury.

V pripade, ak Partnerovi projektu vznikol narok na vyplatenie platby, Koordinator
prostrednictvom penazného Ustavu bezodkladne, najneskor vSak do 15 (slovom: pétnastich)
pracovnych dni odo dna, kedy: (i) boli Koordinatorovi pripisané na ucet prislusné platby od
Agentlry a zaroven (ii) Koordinator obdrzal rozac¢tovanie sumy platby pre jednotlivych
Partnerov projektu od Agentiry a zaroven (iii) nadobudla t¢innost taito Zmluva, zabezpeci
prevod platieb, resp. ich Gasti na Uget prislu§ného Partnera projektu.

V pripade, ze Partner projektu poveri rieSenim cCasti Projektu Tretiu stranu (nakladova
kategoria ,,Subcontracting®), uhradi vydavky voci Tretej strane z vlastnych zdrojov a tieto
mu budi pri jednotlivych platbach refundované vo vyske stanovenej v zmluvnych
dokumentoch Projektu uvedenych v preambule Zmluvy. Poverenie Tretej osoby (Zmluva o
subdodavke) musi byt v sulade s ustanoveniami Zmluvy o Grante, implementacnymi
dokumentami a musi byt” odsuhlasené Koordinatorom a Agentarou.

Partnerovi projektu vznikne narok na doplatok kone¢nej sumy z rozpoétu Eurdpskej Ginie az
po tom, ¢o Agentura na zéklade usmerneni Komisie vyda rozhodnutie, Ze vSetky naklady
Partnera projektu vynaloZené na realizaciu Projektu uvedeného v Clanku Il. tejto Zmluvy,
boli vynalozené v sulade s podmienkami tejto Zmluvy.
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Koordinator vykona formalnu kontrolu Spravy odovzdanej Partnerom projektu. Koordinator
Vv pripade zistenia nedostatkov vyzve prislusného Partnera projektu, aby doplnil svoju Spravu,
priCom na splnenie tejto povinnosti mu uréi primeranti lehotu. V pripade zévaznych
nedostatkov alebo nedoplnenia pozadovanych tdajov v urenej lehote, Partnerovi projektu
nevznikne narok na vyplatenie pozadovanej sumy.

Koordinator ma pravo pred akoukol'vek platbou vykonat kontrolu fyzického stiladu Projektu
na mieste. Kontrola je zamerana na dodrziavanie podmienok tejto Zmluvy. Partner projektu
je povinny umoznit’ vykon kontroly na mieste. Z kontroly na mieste vypracuje Koordinator
spravu o kontrole na mieste, ktoru potvrdi podpisom povereny zastupca Partnera projektu.

V pripade, ak Riadiaca rada, tak ako je definovana v Clanku X. bod 4 tejto Zmluvy,
schvali vratenie uz prevedenej platby, je Partner projektu povinny vratit’ uhradené platby na
ucet Koordinatora.

Clanok IX.
DalSie povinnosti Partnera projektu

Partner projektu sa zavizuje prijat’ poskytnuty finanény prispevok v sulade s podmienkami
stanovenymi v tejto Zmluve a v jej prilohach, riadne realizovat' a zabezpeCit trvalost
Projektu, na financovanie ktorého bol finan¢ny prispevok urceny.

Partner projektu je povinny vo vsetkych dokumentoch, ktoré je na zaklade tejto Zmluvy
povinny predkladat’ Koordinatorovi, uvadzat uplné a pravdivé informacie.

Partner projektu je povinny v ramci realizacie schvaleného Projektu uzatvarat Zmluvy
s dodavateI'mi tovarov, prac a sluzieb vyluéne v pisomnej forme s referenciou na Projekt
avzmysle ustanoveni Zmluvy o grante. Kopie tychto zmlav vratane rozpoc¢tu (oceneny
vykaz/vymer) je Partner projektu povinny predlozit’ Agenture v pisomnej forme ako prilohu
finanénej spravy Vv pripade doziadania zo strany Agentiry. Naklady Partnera projektu na
dodavky uskutoénené na zaklade zmluvného vztahu, ktory nespifia podmienky uvedené
v prvej vete tohto bodu Clanku IX. Zmluvy, nemozu byt uznané za opravnené naklady.
Partner projektu je povinny pred prevodom finanénych prostriedkov (zaplatenim dodavky)
vykonat’ s vynalozenim riadnej a odbornej starostlivosti, vecnu a formalnu kontrolu kazdého
uctovného dokladu vyhotoveného doddvatel'om.

V pripade vyberu dodavatelov tovarov, prac asluzieb, je Partner projektu povinny
uskutocnit’ verejné obstaravanie podla predpisov Slovenskej republiky, Eurdpskej tnie
a Agentury.

Partner projektu je povinny uchovavat’ tito Zmluvu vratane jej priloh a doplnkov v zmysle
zakona ¢. 431/2002 Z. z. o Gctovnictve V zneni neskorSich predpisov, najmenej vSak 5
(slovom: pat’) rokov od obdrzania poslednej platby.

Partner projektu je povinny pisomne oznamit” Koordinatorovi vSetky zmeny a skuto¢nosti,
ktoré maju vplyv alebo stvisia s plnenim tejto Zmluvy alebo sa akymkol'vek sposobom tejto
Zmluvy tykaji alebo moézu tykat’, a to do 15 (slovom: pétnastich) kalendarnych dni od ich
vzniku. Zmluvné strany nésledne bez zbytocného odkladu prerokuju d’alSie moznosti a
sposoby plnenia predmetu a Gcelu tejto Zmluvy.
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Clanok X.
Riadenie Projektu

Projekt je koordinovany Koordinatorom.

Ku kazdej aktivite Projektu je priradeny veduci aktivity, ktory zodpoveda za koordinaciu
aktivit, v€asné dodanie vystupov, kompletizaciu sprav za prislusnu aktivitu a jeho aktivity
a komunikéciu s Koordindtorom ohl'adne akychkol'vek problémov alebo oneskoreni, ktoré
mozu ovplyvnit uspesnu realizaciu Projektu.

Riadenie aktivit je rozdelené nasledovne: vSetky aktivity Projektu riadi Koordinator.

Riadenie Projektu je realizované riadiacou radou Projektu (d’alej len ,,Riadiaca rada®).
Riadiaca rada je tvorena 6 (slovom: Siestimi) predstaviteI'mi, za kazdého Partnera projektu 1
(slovom: jednym) predstavitelom zodpovednym za Projekt. Riadiaca rada zodpoveda za
riadne a v¢asné plnenie uloh Projektu, tzn. v prisluSnom case, kvalite a kvantite. Riadiacej
rade predseda predstavitel Koordinatora. Riadiaca rada rozhoduje jednoduchou vicsinou
hlasov.

Riadne stretnutia Riadiacej rady su organizované 4-krat (slovom: styrikrat) ro¢ne Partnermi
projektu.

Hlasovanie prebieha na riadnych alebo mimoriadnych stretnutiach Riadiacej rady. Riadiaca
rada je uznasaniaschopna, ak je na jej stretnuti pritomna aspon nadpolovi¢na vacSina jej
¢lenov. Riadiaca rada rozhoduje jednoduchou vacsinou vsetkych hlasov. V pripade rovnosti
hlasov rozhodne Koordinator.

Clanok XI.
Rozhodovanie 0 Krizovych situaciach

Riadiaca rada moze v Krizovych situaciach rozhodnut o realokacii zdrojov a aktivit,
0 vymene niektorého Partnera projektu alebo prijati nového partnera Projektu, alebo o
ukonceni Projektu.

Realokaciu zdrojov a aktivit moze navrhnut ktorykol'vek Partner projektu, ktory nie je
dlhodobo schopny plnit svoje aktivity aulohy definované v Zmluve o grante
a Implementa¢nych dokumentoch.

Realokaciu zdrojov a aktivit moze navrhnut’ Koordinator v pripade, ak Partner projektu
dlhodobo neplni aktivity aulohy definované vitejto Zmluve, Zmluve o grante
a Implementa¢nych dokumentoch. Navrh na realokaciu zdrojov méze podat’ Koordinator, ak
niektory z Partnerov projektu pocas polro¢ného obdobia Projektu (6 (slovom: Sest)
mesiacov) alebo jeho nasobkov kumulativne nenapliia akékol'vek z nizsie uvedenych aktivit,
uloh a vysledkov na minimalne na 80 %:

a. Pocet dosiahnutych vyznamnych dopadov poradenskych sluzieb na ocakévany
hospodarsky rast klienta v sledovanom obdobi: Advisory achievements - Advisory
services to clients (AAS);

b. Pocet dosiahnutych vyznamnych dopadov partnerskych sluzieb na ocakavany
hospodarsky rast klienta: Partnering achievements - Partnering services to clients
(PAs);
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c. Pocet klientov, ktorym je v sledovanom obdobi aktivne spravovanad ich klientska
cesta (client journey): Action plan management;

d. Pocet klientov, ktorym je v sledovanom obdobi, ktorym bola poskytnuta hibkova
poradenska sluzba s pridanou hodnotou pre ich ocakavany hospodarsky rast:
Clients receiving value-added advice and support (each VAAS includes
preparatory (online) visits and discussions with client, client journey assessments
and follow-up, including business, technology and innovation reviews of
companies to ascertain their support requirements);

e. Pocet vytvorenych partnerskych profilov v sledovanom obdobi v rdmci databazy
profilov siete EEN: Partnering profiles;

f. Pocet medzinarodnych stretnuti klientov prislusného partnera na podporenych
organizovanych/spoluorganizovanych partnerskych podujatiach v sledovanom
obdobi: Number of meetings in BE/CM,;

g. Pocet vstupov na spoloéni webstranku projektu www.een.sk v sledovanom
obdobi: Website entries.

Vymenu niektorého Partnera projektu, prijatie nového partnera Projektu alebo vylucenie
Partnera projektu, moze navrhnit Koordinator, ak pocas 6 (slovom: Sest) mesa¢ného
obdobia realizacie Projektu nasledujuceho po realokacii zdrojov a aktivit, prislusny Partner
projektu nenapliiia aktivity, tlohy avysledky uvedené v bode 3. tohto Clanku Zmluvy
minimalne na 80 %. Rozhodnutie o vymene Partnera projektu, prijati nového partnera
Projektu alebo vyluceni Partnera projektu prijme Riadiaca rada. Novy partner Projektu je
financovany z rozpoctu Partnera projektu (alebo jeho casti), ktory si spominané aktivity
a ulohy neplnil.

Vymenu Partnera projektu, prijatie nového partnera Projektu alebo vylucenie Partnera
projektu moze navrhnut' Koordinator alebo Partner projektu v pripade, ze niektory Partner
projektu vstapil do konkurzu, zmenil zasadne predmet ¢innosti a/alebo dlhodobo (6 (slovom:
Sest’) mesiacov) uspokojivo nepracuje na Projekte. Rozhodnutie prijima Riadiaca rada
v zmysle bodu 4. tohto Clanku Zmluvy.

Riadiaca rada moze rozhodnut’ o ukonceni Projektu na navrh Koordinatora alebo Partnera
projektu, Komisie alebo Agentiry podl'a ustanoveni definovanych v Zmluve o grante.

Clanok XII.
Spravy a kontroly Projektu

Oficialne finan¢né a technické spravy predkladd Koordinator Komisii alebo Agenture
v sulade s ustanoveniami Zmluvy o grante a jej priloh.

Koordinator vypracuje sumarne technické spravy Projektu na zaklade sprav veducich aktivit,
ktori vypracuju sumdarne technické spravy aktivit na zéklade informacii, podkladov,
vysledkov a sprav od Partnerov projektu.

Partner projektu je povinny vypracovat’ podklady pre veducich aktivit za aktivity podla
ustanoveni definovanych v Zmluve o grante a Implementa¢nych dokumentoch najneskor do
15 (slovom: pétnastich) kalendarnych dni po ukonceni stanoveného obdobia.

Ak Zmluva o grante neustanovi inak, budd Partneri projektu povinni predkladat’ vedicim
aktivit polro¢né interné technické spravy (prehlady plnenia planovanych aktivit, vratane
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podkladov, vysledkov asprav vo forme, obsahu arozsahu podla Implementacnych
dokumentov) najneskor do 15 (slovom: pitnastich) kalendarnych dni po ukonceni
prislusného obdobia. Sucastou internych technickych sprav bude odhad vycerpanych
nakladov a personalnych kapacit za prisluSné obdobie.

Partneri projektu st povinni kedykol'vek poskytniat technické spravy plnenia Projektu
Koordinatorovi na zaklade jeho oficialnej ziadosti.

Clanok XIII.
Dévernost’ informacii a ochrana osobnych udajov

Partner projektu suhlasi s tym, ze Komisia, Agentira a Koordinator maju pravo zverejiiovat
informacie o Projekte bez toho, aby boli dotknuté prava Partnera projektu a Koordinatora
v zmysle zakona ¢. 18/2018 Z. z. 0 ochrane osobnych udajov a 0 zmene a doplneni niektorych
zékonov a Nariadenia Europskeho parlamentu a Rady (EU) 2016/679 z 27. aprila 2016 o
ochrane fyzickych 0sob pri spractivani osobnych udajov a o vol'nom pohybe takychto udajov,
ktorym sa zruSuje smernica 95/46/ES (vSeobecné nariadenie o ochrane idajov).

Aj ked’ svojou povahou je implementacia Projektu verejnd, casti informacii, ktoré si Zmluvné
strany vymienaju pocas implementacie, mézu byt dovernej povahy. Za ddverné sa budu
povazovat’ len tie dokumenty a iné materialy, ktoré budi opatrené prehlésenim ,,doverné®.

Zmluvné strany sa zavdzuji, Ze prijmu opatrenia, aby vSetci pracovnici pocas prace
reSpektovali dovernit povahu tychto informécii, a Ze ich nebudu rozSirovat’, poskytovat
Tretim stranam, alebo ich pouzivat’ bez predchadzajiiceho pisomného sthlasu Zmluvnej
strany poskytujicej prislusné informacie. Pisomny sthlas sa nevyzaduje, ak povinnost
poskytnut’ informécie vyplyva zo vSeobecne zavdzného pravneho predpisu platného
v Slovenskej republike.

Partner projektu nie je opravneny zverejiovat’, rozsirovat alebo inak komer¢ne vyuzivat
informacie ziskané od klientov alebo inych Partnerov projektu, pokial’ tieto nie st sucast'ou
verejnych sprav alebo inych verejnych dokumentov publikovanych na internetovej stranke
Projektu. To neplati, ak zverejnenie alebo spristupnenie informacie je povinné v zmysle
vSeobecne zavdzného pravneho predpisu platného v Slovenskej republike.

Clanok XIV.
Zavereéné ustanovenia

Prava a povinnosti vyplyvajice z tejto Zmluvy prechadzaji aj na pravnych nastupcov
Zmluvnych stran. Partner projektu vsak nesmie prevadzat' svoje prava a povinnosti
vyplyvajuce z tejto Zmluvy bez predchadzajiceho stthlasu Komisie a Agentury.

Vzt'ahy Zmluvnych stran, ktoré nie st upravené touto Zmluvou, sa riadia podl'a zmluvnych
dokumentov Projektu (Zmluvy o grante) a finanénych nariadeni programu SMP. Zmluvné
strany sa dohodli, Ze¢ zmluvny vzt'ah zaloZeny touto Zmluvou, sa bude riadit’ pocas celej
doby trvania zavizkov z nej vyplyvajlcich, prislusnymi ustanoveniami Obchodného
zakonnika. Pripadné spory vyplyvajuce ztychto zmluvnych podmienok sa budu riesit
prednostne zmierom. V pripade, Ze nepride medzi Zmluvnymi stranami k dohode formou
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stdneho zmieru, méze hociktord zo Zmluvnych strdn poziadat’ o ochranu svojich zdujmov
sud, podl'a miestnej prislusnosti Zalovaného.

V pripade, ak sa akékol'vek ustanovenie tejto Zmluvy stane neplatnym v dosledku jeho
rozporu s platnym pravnym poriadkom, nespdsobi to neplatnost’ celej Zmluvy. Zmluvné
strany sa v takom pripade zavizuju vzdjomnym rokovanim nahradit’ neplatné zmluvné
ustanovenie novym platnym ustanovenim tak, aby zostal zachovany obsah, zamer a ucel
sledovany touto Zmluvou.

Koordinator bude vSetku postova (listovi) koreSpondenciu uréenti Partnerovi projektu
posielat’ doporucene na adresu jeho sidla uvedenu v zahlavi Zmluvy, pripadne na int
koreSponden¢nu adresu, ktord mu Partner projektu pisomne oznami.

Kore$pondencia sa povazuje za dorucenu:
a) dnom prevzatia pisomnosti Koordinatorom alebo Partnerom projektu;
b) diom odmietnutia prevzatia pisomnosti Koordinatorom alebo Partnerom projektu;

C) po uplynuti 5 (slovom: piatich) kalendarnych dni od ulozenia pisomnosti na poste, aj ked’
sa Koordinator alebo Partner projektu o tom nedozvedel.

Tato Zmluva nadobuda platnost’ diiom jej podpisania poslednou Zmluvnou stranou a
ucinnost’ diilom nasledujucim po dni jej zverejnenia v Centralnom registri zmliv vedenom
Uradom vlady Slovenskej republiky (link: http://www.crz.gov.sk/). Zmluvné strany bera na
vedomie, ze tato Zmluva je povinne zverejiiovanou Zmluvou v zmysle ustanovenia § Sa

zdkona ¢. 211/2000 Z. z. o slobodnom pristupe k informacidm a o zmene a doplneni
niektorych zdkonov v zneni neskorSich predpisov.

Zmluva sa mdéze menit” alebo dopliovat’ vyluéne formou pisomnych dodatkov potvrdenych
vSetkymi Zmluvnymi stranami.

Zmluva je vyhotovena v 9 (slovom: deviatich) rovnopisoch, pricom Partner projektu 1,
Partner projektu 2 a Partner projektu 4 obdrzia kazdy po 2 (slovom: dvoch) rovnopisoch
Zmluvy a Koordinator, Partner projektu 3 a Partner projektu 5, obdrzia kazdy po 1 (slovom:
jednom) rovnopise Zmluvy.

. Zmluvné strany svojim podpisom potvrdzuja, Ze si zmluvu precitali, jej obsahu porozumeli
a s celym obsahom suhlasia, na znak ¢oho zmluvu dobrovol'ne podpisuju.
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10. Neoddelitel'nou stucastou tejto Zmluvy je aj nasledovna priloha:
Priloha ¢. 1 - Semestralna tabulka s planovanymi aktivitami pocCas obdobia realizacie

1.1.2022-30.6.2025.

Koordinator:

V Bratislave dia B 1 C Bratislava spol. s r.o.
Ing. Stefan Vratny, PhD.
konatel’

Partner projektu 1:
V Bratislave dna Slovak Business Agency

Mgr. Martin Holak, PhD.
generalny riaditel

Partner projektu 2:

V Bratislave dia Slovenska obchodna a priemyselna komora
Ing. Martin Hrivik, generalny tajomnik

Partner projektu 3:

V Presove dia Regionalne poradenské a informacné
centrum Presov Regional Advisory and
Information Centre PreSov
Ing. Rastislav Tka¢, MBA
vykonny riaditel’

Partner projektu 4:

V Bratislave dia Centrum vedecko-technickych informacii
Slovenskej republiky
prof. PharmDr. Jan Kyselovi¢, CSc.
generalny riaditel’

Partner projektu 5:

V Kosiciach dna Technicka univerzita v KoSiciach
Dr. h. c. prof. h. c. prof. Ing. Stanislav Kmet’,
DrSc.
rektor
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EEN.SK: SEMESTRAL TABLE

EEN.SK Semester 1

42 Months (01/01/2022 - 30/06/2022)

BIC SBA sccl RPIC o TUKE EEN.SK (All partners)

WP Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs [ Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs

WP1: Project management: Coordination and steering - for coordinator only | | | | | ]

WP2: Provision of value-added services to clients o
Advisory services to clients (AAs) 3 3 0% o 0 NA 3 3 0% 1 1 0% 1 1 0% a4 4 0% 12 o 12 0%

Clients participating in the information/training events 30 30 0% 0 0 NA 30 30 0% 15 15 0% 15 15 0% 60 60 0% 150 0 150 0%
Events (infodays, trainings, workshops) 2 2 0% 0 0 NA 2 2 0% 1 1 0% 1 1 0% 4 4 0% 10 0 10 0%
Basic services (Short-term general advisory) 50 50 0% 15 15 0% 38 38 0% 25 25 0% 28 28 0% 23 23 0% 179 0 179 0%
Action plan management 12 12 0% 1 1 0% 5 5 0% 5 5 0% 6 6 0% 21 21 0% 50 0 50 0%
Clients receiving value-added advice and support* 25 25 0% 3 3 0% 11 1 0% 10 10 0% 12 12 0% 42 42 0% 103 0 103 0%
Mapping 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 6 0 6 0%
SME Feedback: SMEs consulted 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Promotion of on-line public consultations 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Respond to EC ad-hoc feedback requests 0 0 NA 0 0 NA 1 1 0% 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Partnering services to clients (PAs) 2 2 0% 3 3 0% 2 2 0% 1 1 0% 1 1 0% 2 2 0% 11 o 1 0%

Clients supported in partnering activities 38 38 0% 58 58 0% 33 33 0% 19 19 0% 32 32 0% 41 41 0% 221 0 221 0%
Partnering profiles 6 6 0% 2 2 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 20 0 20 0%
Expression of interests made 7 7 0% 15 15 0% 4 4 0% 8 8 0% 4 4 0% 11 1 0% 49 0 49 0%
Expression of interests received 6 6 0% 2 2 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 20 0 20 0%

Specific assistance to clients 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 3 3 0% 4 0 4 0%
Transnational brokerage and matchmaking events 2 0 2 0% 3 0 3 0% 2 0 2 0% 1 0 1 0% 2 0 2 0% 2 0 2 0% 12 0 12 0%
BE Organised 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
BE Co-organised 2 2 0% 3 3 0% 2 2 0% 1 1 0% 2 2 0% 2 2 0% 12 0 12 0%
Inward Company missions 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Outward Company missions. 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Number of participants in BE/CM 20 20 0% 30 30 0% 20 20 0% 10 10 0% 20 20 0% 20 20 0% 120 0 120 0%
Number of meetings in BE/CM 60 60 0% 90 90 0% 60 60 0% 30 30 0% 60 60 0% 60 60 0% 360 0 360 0%

WP3: Promotion of the Network and communication 0
Communication strategy and work plan 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website maintenance and coordination 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website entries. 40 40 0% 18 18 0% 55 55 0% 15 15 0% 25 25 0% 20 20 0% 173 0 173 0%

Social Media entries 50 50 0% 30 30 0% 55 55 0% 25 25 0% 30 30 0% 25 25 0% 215 0 215 0%

Articles and online media (printed, online) 1 1 0% 0 0 NA 0 0 NA 1 1 0% 0 0 NA 10 10 0% 12 0 12 0%

Documentation (leaflets, factsheet, country profiles) 1 1 0% 0 0 NA 3 3 0% 0 0 NA 1 1 0% 3 3 0% 8 0 8 0%

Printed materials 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 2 2 0% 3 0 3 0%

Presentation in other events 2 2 0% 1 1 0% 3 3 0% 1 1 0% 1 1 0% 7 7 0% 15 0 15 0%

Story leads and success stories 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA

New cooperation agreement 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Managing cooperation agreement 15 15 0% 8 8 0% 10 10 0% 5 5 0% 6 6 0% 5 5 0% 49 0 49 0%

WP4: Network development and capacity building 0
Sector, Thematic or other groups 2 2 0% 2 2 0% 2 2 0% 1 1 0% 1 1 0% 2 2 0% 10 0 10 0%
Participation in centralised and decentralised trainings 1 1 0% 1 1 0% 0 0 NA 0 0 NA 0 0 NA 2 2 0% 4 0 4 0%
Participation in staff exchanges and study visits 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 1 0% 2 0 2 0%
Peer-to-peer learning events/Mentoring/coaching 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Participation in consortium, national and regional meetings of Network staff 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 12 0 12 0%
Contribution to or participation in EU campaigns 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA

WP5: Network ination and quality
Trainer or speaker in Network trainings, seminars and workshops 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Organisation of decentralised Network trainings 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA

EEN performance and efficiency
Key Performance Indicator (KPI)

KPI1 SMEs served by Enterprise Europe Network (unique clients) 42 42 0% 23 23 0% 32 32 0% 20 20 0% 25 25 0% 46 46 0% 188 188 0%
KPI2 Unique clients in the Network client journey 7 7 0% 0 0 NA 3 3 0% 2 2 0% 4 4 0% 12 12 0% 28 28 0%
KPI3 Achievements 5 o 5 0% 3 o 3 0% 5 o 5 0% 2 o 2 0% 2 o 2 0% 6 o 6 0% 23 o 23 0%
KPI3a Advisory Achievements (AAs) 3 0 3 0% 0 0 0 NA 3 0 3 0% 1 0 1 0% 1 0 1 0% 4 0 4 0% 12 0 12 0%
KPI3b Partnering Achievements (PAs) 2 0 2 0% 3 0 3 0% 2 0 2 0% 1 0 1 0% 1 0 1 0% 2 0 2 0% 11 0 1 0%
KPI4 Unique clients with an impact assessed in their client journey 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA
Activity Indicator (ACT) **
ACT1 Contribution to other Network partners’ client journeys
ACT2 Clients in SME feedback-related actions
ACT2a Clients in SME feedback-related actions reached on a wider basis
ACT2b Clients in SME feedback-related actions reached individually
ACT3 Network development activities
ACT4 Network coordination, quality management and capacity building activities

Ratios
R1 Achievements per unique clients in the Network client journey 0,71 NA NA  NA . NA NA  NA 1,67 NA NA  NA 1,00 NA NA  NA 0,50 NA NA  NA 0,50 NA NA  NA 0,82 NA NA  NA
R2 Clients reporting impact per unique clients in the Network client journey 0,00 NA NA  NA siigE NA NA  NA 0,00 NA NA  NA 0,00 NA NA  NA 0,00 NA NA  NA 0,00 NA NA  NA 0,00 NA NA  NA
R3 Achievements per FTE 3,53 NA NA __NA 3,26 NA NA __NA 4,55 NA NA __NA 3,64 NA NA __NA 2,50 NA NA __NA 3,46 NA NA __NA 3,53 NA NA __NA

Total Effort
Total person-hours reported 0 0 0 0 0 0 0
FTE Reported 0,00 0,00 0,00 0,00 0,00 0,00 0,00
FTE Planned 142 0,92 1,10 0,55 0,80 1,74 6,52
9 FTE spent vs FTE planned 0%| 0%| 0%| 0%| 0%| 0%| o%)|

* each VAAS includes preparatory (online) visits and discussions with client, client journey assessments and follow-up, including business, technology and innovation reviews of companies to ascertain their support requirements

** not planned - report if activity/result has been achieved



EEN.SK: SEMESTRAL TABLE

EEN.SK Semester 2

42 Months (01/07/2022 - 31/12/2022)

BIC SBA sccl RPIC o TUKE EEN.SK (All partners)

WP Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs [ Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs

WP1: Project management: Coordination and steering - for coordinator only | | | | | ]

WP2: Provision of value-added services to clients o
Advisory services to clients (AAs) 4 4 0% 1 1 0% 3 3 0% 1 1 0% 2 2 0% a4 4 0% 15 o 15 0%

Clients participating in the information/training events 30 30 0% 15 15 0% 30 30 0% 15 15 0% 15 15 0% 60 60 0% 165 0 165 0%
Events (infodays, trainings, workshops) 2 2 0% 1 1 0% 2 2 0% 1 1 0% 1 1 0% 4 4 0% 1 0 1 0%
Basic services (Short-term general advisory) 50 50 0% 15 15 0% 38 38 0% 25 25 0% 28 28 0% 23 23 0% 179 0 179 0%
Action plan management 13 13 0% 2 2 0% 6 6 0% 5 5 0% 6 6 0% 21 21 0% 53 0 53 0%
Clients receiving value-added advice and support* 25 25 0% 3 3 0% 11 1 0% 10 10 0% 12 12 0% 42 42 0% 103 0 103 0%
Mapping 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 6 0 6 0%
SME Feedback: SMEs consulted 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Promotion of on-line public consultations 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Respond to EC ad-hoc feedback requests 0 0 NA 0 0 NA 1 1 0% 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Partnering services to clients (PAs) 2 2 0% 3 3 0% 2 2 0% 1 1 0% 2 2 0% 2 2 0% 12 o 12 0%

Clients supported in partnering activities 38 38 0% 58 58 0% 34 34 0% 20 20 0% 32 32 0% 41 41 0% 223 0 223 0%
Partnering profiles 6 6 0% 3 3 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 21 0 21 0%
Expression of interests made 7 7 0% 15 15 0% 4 4 0% 7 7 0% 4 4 0% 11 1 0% 48 0 48 0%
Expression of interests received 6 6 0% 3 3 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 21 0 21 0%

Specific assistance to clients 1 1 0% 1 1 0% 0 0 NA 0 0 NA 0 0 NA 3 3 0% 5 0 5 0%
Transnational brokerage and matchmaking events 3 0 3 0% 4 0 4 0% 3 0 3 0% 1 0 1 0% 3 0 3 0% 2 0 2 0% 16 0 16 0%
BE Organised 0 0 NA 1 1 0% 1 1 0% 0 0 NA 0 0 NA 1 1 0% 3 0 3 0%
BE Co-organised 3 3 0% 3 3 0% 1 1 0% 1 1 0% 3 3 0% 1 1 0% 12 0 12 0%
Inward Company missions 0 0 NA 0 0 NA 1 1 0% 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%
Outward Company missions. 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Number of participants in BE/CM 30 30 0% 50 50 0% 35 35 0% 10 10 0% 30 30 0% 30 30 0% 185 0 185 0%
Number of meetings in BE/CM 90 90 0% 150 150 0% 105 105 0% 30 30 0% 90 90 0% 90 90 0% 555 0 555 0%

WP3: Promotion of the Network and communication 0
Communication strategy and work plan 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website maintenance and coordination 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website entries. 40 40 0% 18 18 0% 55 55 0% 15 15 0% 25 25 0% 20 20 0% 173 0 173 0%

Social Media entries 50 50 0% 30 30 0% 55 55 0% 25 25 0% 30 30 0% 25 25 0% 215 0 215 0%

Articles and online media (printed, online) 1 1 0% 1 1 0% 0 0 NA 1 1 0% 1 1 0% 10 10 0% 14 0 14 0%

Documentation (leaflets, factsheet, country profiles) 1 1 0% 1 1 0% 3 3 0% 1 1 0% 1 1 0% 3 3 0% 10 0 10 0%

Printed materials 1 1 0% 1 1 0% 0 0 NA 1 1 0% 1 1 0% 2 2 0% 6 0 6 0%

Presentation in other events 2 2 0% 1 1 0% 3 3 0% 1 1 0% 1 1 0% 7 7 0% 15 0 15 0%

Story leads and success stories 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 0 0 NA 5 0 5 0%

New cooperation agreement 1 1 0% 0 0 NA 1 1 0% 1 1 0% 1 1 0% 0 0 NA 4 0 4 0%

Managing cooperation agreement 15 15 0% 8 8 0% 10 10 0% 5 5 0% 6 6 0% 5 5 0% 49 0 49 0%

WP4: Network development and capacity building 0
Sector, Thematic or other groups 2 2 0% 2 2 0% 2 2 0% 1 1 0% 1 1 0% 2 2 0% 10 0 10 0%
Participation in centralised and decentralised trainings 1 1 0% 1 1 0% 1 1 0% 0 0 NA 1 1 0% 2 2 0% 6 0 6 0%
Participation in staff exchanges and study visits 1 1 0% 0 0 NA 1 1 0% 0 0 NA 1 1 0% 1 1 0% 4 0 4 0%
Peer-to-peer learning events/Mentoring/coaching 1 1 0% 1 1 0% 0 0 NA 0 0 NA 1 1 0% 0 0 NA 3 0 3 0%
Participation in consortium, national and regional meetings of Network staff 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 12 0 12 0%
Contribution to or participation in EU campaigns 0 0 NA 1 1 0% 0 0 NA 0 0 NA 0 0 NA 1 1 0% 2 0 2 0%

WP5: Network ination and quality
Trainer or speaker in Network trainings, seminars and workshops 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 1 0% 2 0 2 0%
Organisation of decentralised Network trainings 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 1 1 0% 1 1 0%

EEN performance and efficiency
Key Performance Indicator (KPI)

KPI1 SMEs served by Enterprise Europe Network (unique clients) 42 42 0% 23 23 0% 32 32 0% 20 20 0% 25 25 0% 46 46 0% 188 188 0%
KPI2 Unique clients in the Network client journey 7 7 0% 1 1 0% 3 3 0% 3 3 0% 4 4 0% 12 12 0% 30 30 0%
KPI3 Achievements 6 o 6 0% a4 o 4 0% 5 o 5 0% 2 o 2 0% a4 o 4 0% 6 o 6 0% 27 o 27 0%
KPI3a Advisory Achievements (AAs) 4 0 4 0% 1 0 1 0% 3 0 3 0% 1 0 1 0% 2 0 2 0% 4 0 4 0% 15 0 15 0%
KPI3b Partnering Achievements (PAs) 2 0 2 0% 3 0 3 0% 2 0 2 0% 1 0 1 0% 2 0 2 0% 2 0 2 0% 12 0 12 0%
KPI4 Unique clients with an impact assessed in their client journey 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 6 6 0%
Activity Indicator (ACT) **
ACT1 Contribution to other Network partners’ client journeys
ACT2 Clients in SME feedback-related actions
ACT2a Clients in SME feedback-related actions reached on a wider basis
ACT2b Clients in SME feedback-related actions reached individually
ACT3 Network development activities
ACT4 Network coordination, quality management and capacity building activities

Ratios
R1 Achievements per unique clients in the Network client journey 0,86 NA NA  NA 4,00 NA NA  NA 1,67 NA NA  NA 0,67 NA NA  NA 1,00 NA NA  NA 0,50 NA NA  NA 0,90 NA NA  NA
R2 Clients reporting impact per unique clients in the Network client journey 0,14 NA NA  NA 1,00 NA NA  NA 0,33 NA NA  NA 0,33 NA NA  NA 0,25 NA NA  NA 0,08 NA NA  NA 0,20 NA NA  NA
R3 Achievements per FTE 4,24 NA NA __NA 4,35 NA NA __NA 4,55 NA NA __NA 3,64 NA NA __NA 5,00 NA NA __NA 3,46 NA NA __NA 4,14 NA NA __NA

Total Effort
Total person-hours reported 0 0 0 0 0 0 0
FTE Reported 0,00 0,00 0,00 0,00 0,00 0,00 0,00
FTE Planned 142 0,92 1,10 0,55 0,80 1,74 6,52
9 FTE spent vs FTE planned 0%| 0%| 0%| 0%| 0%| 0%| o%)|

* each VAAS includes preparatory (online) visits and discussions with client, client journey assessments an
** not planned - report if activity/result has been achieved



EEN.SK: SEMESTRAL TABLE

EEN.SK Semester 3

42 Months (01/01/2023 - 30/06/2023)

BIC SBA sccl RPIC o TUKE EEN.SK (All partners)

WP Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs [ Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs

WP1: Project management: Coordination and steering - for coordinator only | | | | | ]

WP2: Provision of value-added services to clients o
Advisory services to clients (AAs) 2 2 0% o 0 NA 3 3 0% 1 1 0% 1 1 0% a4 4 0% 11 o 11 0%

Clients participating in the information/training events 30 30 0% 0 0 NA 30 30 0% 15 15 0% 15 15 0% 60 60 0% 150 0 150 0%
Events (infodays, trainings, workshops) 2 2 0% 0 0 NA 2 2 0% 1 1 0% 1 1 0% 4 4 0% 10 0 10 0%
Basic services (Short-term general advisory) 50 50 0% 15 15 0% 38 38 0% 25 25 0% 28 28 0% 23 23 0% 179 0 179 0%
Action plan management 12 12 0% 1 1 0% 5 5 0% 5 5 0% 6 6 0% 21 21 0% 50 0 50 0%
Clients receiving value-added advice and support* 25 25 0% 3 3 0% 11 1 0% 10 10 0% 12 12 0% 42 42 0% 103 0 103 0%
Mapping 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 6 0 6 0%
SME Feedback: SMEs consulted 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Promotion of on-line public consultations 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Respond to EC ad-hoc feedback requests 0 0 NA 0 0 NA 1 1 0% 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Partnering services to clients (PAs) 2 2 0% 3 3 0% 2 2 0% 1 1 0% 1 1 0% 2 2 0% 11 o 1 0%

Clients supported in partnering activities 38 38 0% 58 58 0% 33 33 0% 19 19 0% 32 32 0% 41 41 0% 221 0 221 0%
Partnering profiles 6 6 0% 2 2 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 20 0 20 0%
Expression of interests made 7 7 0% 15 15 0% 4 4 0% 8 8 0% 4 4 0% 11 1 0% 49 0 49 0%
Expression of interests received 6 6 0% 2 2 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 20 0 20 0%

Specific assistance to clients 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 3 3 0% 4 0 4 0%
Transnational brokerage and matchmaking events 3 0 3 0% 3 0 3 0% 2 0 2 0% 1 0 1 0% 2 0 2 0% 2 0 2 0% 13 0 13 0%
BE Organised 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
BE Co-organised 3 3 0% 3 3 0% 2 2 0% 1 1 0% 2 2 0% 2 2 0% 13 0 13 0%
Inward Company missions 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Outward Company missions. 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Number of participants in BE/CM 30 30 0% 30 30 0% 20 20 0% 10 10 0% 20 20 0% 20 20 0% 130 0 130 0%
Number of meetings in BE/CM 90 90 0% 90 90 0% 60 60 0% 30 30 0% 60 60 0% 60 60 0% 390 0 390 0%

WP3: Promotion of the Network and communication 0
Communication strategy and work plan 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website maintenance and coordination 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website entries. 40 40 0% 18 18 0% 55 55 0% 15 15 0% 25 25 0% 20 20 0% 173 0 173 0%

Social Media entries 50 50 0% 30 30 0% 55 55 0% 25 25 0% 30 30 0% 25 25 0% 215 0 215 0%

Articles and online media (printed, online) 1 1 0% 0 0 NA 0 0 NA 1 1 0% 0 0 NA 10 10 0% 12 0 12 0%

Documentation (leaflets, factsheet, country profiles) 1 1 0% 0 0 NA 3 3 0% 0 0 NA 1 1 0% 3 3 0% 8 0 8 0%

Printed materials 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 2 2 0% 3 0 3 0%

Presentation in other events 2 2 0% 1 1 0% 3 3 0% 1 1 0% 1 1 0% 7 7 0% 15 0 15 0%

Story leads and success stories 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA

New cooperation agreement 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Managing cooperation agreement 15 15 0% 7 7 0% 10 10 0% 5 5 0% 6 6 0% 5 5 0% 48 0 48 0%

WP4: Network development and capacity building 0
Sector, Thematic or other groups 2 2 0% 2 2 0% 2 2 0% 1 1 0% 1 1 0% 2 2 0% 10 0 10 0%
Participation in centralised and decentralised trainings 1 1 0% 1 1 0% 0 0 NA 0 0 NA 0 0 NA 2 2 0% 4 0 4 0%
Participation in staff exchanges and study visits 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 1 0% 2 0 2 0%
Peer-to-peer learning events/Mentoring/coaching 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Participation in consortium, national and regional meetings of Network staff 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 12 0 12 0%
Contribution to or participation in EU campaigns 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA

WP5: Network ination and quality
Trainer or speaker in Network trainings, seminars and workshops 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%
Organisation of decentralised Network trainings 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 0 _NA

EEN performance and efficiency
Key Performance Indicator (KPI)

KPI1 SMEs served by Enterprise Europe Network (unique clients) 42 42 0% 24 24 0% 32 32 0% 20 20 0% 25 25 0% 48 48 0% 191 191 0%
KPI2 Unique clients in the Network client journey 7 7 0% 1 1 0% 3 3 0% 3 3 0% 4 4 0% 12 12 0% 30 30 0%
KPI3 Achievements a4 o 4 0% 3 o 3 0% 5 o 5 0% 2 o 2 0% 2 o 2 0% 6 o 6 0% 22 o 22 0%
KPI3a Advisory Achievements (AAs) 2 0 2 0% 0 0 0 NA 3 0 3 0% 1 0 1 0% 1 0 1 0% 4 0 4 0% 11 0 1 0%
KPI3b Partnering Achievements (PAs) 2 0 2 0% 3 0 3 0% 2 0 2 0% 1 0 1 0% 1 0 1 0% 2 0 2 0% 11 0 1 0%
KPI4 Unique clients with an impact assessed in their client journey 2 2 0% 1 1 0% 2 2 0% 0 0 NA 0 0 NA 2 2 0% 7 7 0%
Activity Indicator (ACT) **
ACT1 Contribution to other Network partners’ client journeys
ACT2 Clients in SME feedback-related actions
ACT2a Clients in SME feedback-related actions reached on a wider basis
ACT2b Clients in SME feedback-related actions reached individually
ACT3 Network development activities
ACT4 Network coordination, quality management and capacity building activities

Ratios
R1 Achievements per unique clients in the Network client journey 0,57 NA NA  NA 3,00 NA NA  NA 1,67 NA NA  NA 0,67 NA NA  NA 0,50 NA NA  NA 0,50 NA NA  NA 0,73 NA NA  NA
R2 Clients reporting impact per unique clients in the Network client journey 0,29 NA NA  NA 1,00 NA NA  NA 0,67 NA NA  NA 0,00 NA NA  NA 0,00 NA NA  NA 0,17 NA NA  NA 0,23 NA NA  NA
R3 Achievements per FTE 2,83 NA NA __NA 3,26 NA NA __NA 4,55 NA NA __NA 3,64 NA NA __NA 2,50 NA NA __NA 3,46 NA NA __NA 337 NA NA __NA

Total Effort
Total person-hours reported 0 0 0 0 0 0 0
FTE Reported 0,00 0,00 0,00 0,00 0,00 0,00 0,00
FTE Planned 142 0,92 1,10 0,55 0,80 1,74 6,52
9 FTE spent vs FTE planned 0%| 0%| 0%| 0%| 0%| 0%| o%)|

* each VAAS includes preparatory (online) visits and discussions with client, client journey assessments an
** not planned - report if activity/result has been achieved



EEN.SK: SEMESTRAL TABLE

EEN.SK Semester 4

42 Months (01/07/2023 - 31/12/2023)

BIC SBA sccl RPIC o TUKE EEN.SK (All partners)

WP Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs [ Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs

WP1: Project management: Coordination and steering - for coordinator only | | | | | ]

WP2: Provision of value-added services to clients o
Advisory services to clients (AAs) 3 3 0% 1 1 0% 3 3 0% 1 1 0% 2 2 0% 5 5 0% 15 o 15 0%

Clients participating in the information/training events 30 30 0% 15 15 0% 30 30 0% 15 15 0% 15 15 0% 60 60 0% 165 0 165 0%
Events (infodays, trainings, workshops) 2 2 0% 1 1 0% 2 2 0% 1 1 0% 1 1 0% 4 4 0% 1 0 1 0%
Basic services (Short-term general advisory) 50 50 0% 15 15 0% 38 38 0% 25 25 0% 28 28 0% 23 23 0% 179 0 179 0%
Action plan management 13 13 0% 2 2 0% 6 6 0% 5 5 0% 6 6 0% 21 21 0% 53 0 53 0%
Clients receiving value-added advice and support* 25 25 0% 3 3 0% 11 1 0% 10 10 0% 12 12 0% 42 42 0% 103 0 103 0%
Mapping 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 6 0 6 0%
SME Feedback: SMEs consulted 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Promotion of on-line public consultations 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Respond to EC ad-hoc feedback requests 0 0 NA 0 0 NA 1 1 0% 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Partnering services to clients (PAs) 2 2 0% 3 3 0% 2 2 0% 1 1 0% 2 2 0% 2 2 0% 12 o 12 0%

Clients supported in partnering activities 38 38 0% 58 58 0% 34 34 0% 20 20 0% 32 32 0% 41 41 0% 223 0 223 0%
Partnering profiles 6 6 0% 3 3 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 21 0 21 0%
Expression of interests made 7 7 0% 15 15 0% 4 4 0% 7 7 0% 4 4 0% 11 1 0% 48 0 48 0%
Expression of interests received 6 6 0% 3 3 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 21 0 21 0%

Specific assistance to clients 1 1 0% 1 1 0% 0 0 NA 0 0 NA 0 0 NA 3 3 0% 5 0 5 0%
Transnational brokerage and matchmaking events 2 0 2 0% 4 0 4 0% 3 0 3 0% 1 0 1 0% 3 0 3 0% 2 0 2 0% 15 0 15 0%
BE Organised 0 0 NA 1 1 0% 1 1 0% 0 0 NA 0 0 NA 1 1 0% 3 0 3 0%
BE Co-organised 2 2 0% 3 3 0% 1 1 0% 1 1 0% 3 3 0% 1 1 0% 11 0 1 0%
Inward Company missions 0 0 NA 0 0 NA 1 1 0% 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%
Outward Company missions. 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Number of participants in BE/CM 20 20 0% 50 50 0% 35 35 0% 10 10 0% 30 30 0% 30 30 0% 175 0 175 0%
Number of meetings in BE/CM 60 60 0% 150 150 0% 105 105 0% 30 30 0% 90 90 0% 90 90 0% 525 0 525 0%

WP3: Promotion of the Network and communication 0
Communication strategy and work plan 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website maintenance and coordination 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website entries. 40 40 0% 18 18 0% 55 55 0% 15 15 0% 25 25 0% 20 20 0% 173 0 173 0%

Social Media entries 50 50 0% 30 30 0% 55 55 0% 25 25 0% 30 30 0% 25 25 0% 215 0 215 0%

Articles and online media (printed, online) 1 1 0% 1 1 0% 0 0 NA 1 1 0% 1 1 0% 10 10 0% 14 0 14 0%

Documentation (leaflets, factsheet, country profiles) 1 1 0% 1 1 0% 3 3 0% 1 1 0% 1 1 0% 3 3 0% 10 0 10 0%

Printed materials 1 1 0% 1 1 0% 0 0 NA 1 1 0% 1 1 0% 2 2 0% 6 0 6 0%

Presentation in other events 2 2 0% 1 1 0% 3 3 0% 1 1 0% 1 1 0% 7 7 0% 15 0 15 0%

Story leads and success stories 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 0 0 NA 5 0 5 0%

New cooperation agreement 1 1 0% 0 0 NA 1 1 0% 1 1 0% 1 1 0% 0 0 NA 4 0 4 0%

Managing cooperation agreement 15 15 0% 8 8 0% 10 10 0% 5 5 0% 6 6 0% 5 5 0% 49 0 49 0%

WP4: Network development and capacity building 0
Sector, Thematic or other groups 2 2 0% 2 2 0% 2 2 0% 1 1 0% 1 1 0% 2 2 0% 10 0 10 0%
Participation in centralised and decentralised trainings 1 1 0% 1 1 0% 1 1 0% 0 0 NA 1 1 0% 2 2 0% 6 0 6 0%
Participation in staff exchanges and study visits 1 1 0% 0 0 NA 1 1 0% 0 0 NA 1 1 0% 1 1 0% 4 0 4 0%
Peer-to-peer learning events/Mentoring/coaching 1 1 0% 1 1 0% 0 0 NA 0 0 NA 1 1 0% 0 0 NA 3 0 3 0%
Participation in consortium, national and regional meetings of Network staff 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 12 0 12 0%
Contribution to or participation in EU campaigns 0 0 NA 1 1 0% 0 0 NA 0 0 NA 0 0 NA 1 1 0% 2 0 2 0%

WP5: Network ination and quality
Trainer or speaker in Network trainings, seminars and workshops 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 1 0% 1 0 1 0%
Organisation of decentralised Network trainings 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 1 1 0% 1 0 1 0%

EEN performance and efficiency
Key Performance Indicator (KPI)

KPI1 SMEs served by Enterprise Europe Network (unique clients) 40 40 0% 24 24 0% 32 32 0% 20 20 0% 25 25 0% 48 48 0% 189 189 0%
KPI2 Unique clients in the Network client journey 7 7 0% 1 1 0% 3 3 0% 3 3 0% 4 4 0% 12 12 0% 30 30 0%
KPI3 Achievements 5 o 5 0% a4 o 4 0% 5 o 5 0% 2 o 2 0% a4 o 4 0% 7 o 7 0% 27 o 27 0%
KPI3a Advisory Achievements (AAs) 3 0 3 0% 1 0 1 0% 3 0 3 0% 1 0 1 0% 2 0 2 0% 5 0 5 0% 15 0 15 0%
KPI3b Partnering Achievements (PAs) 2 0 2 0% 3 0 3 0% 2 0 2 0% 1 0 1 0% 2 0 2 0% 2 0 2 0% 12 0 12 0%
KPI4 Unique clients with an impact assessed in their client journey 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 6 6 0%
Activity Indicator (ACT) **
ACT1 Contribution to other Network partners’ client journeys
ACT2 Clients in SME feedback-related actions
ACT2a Clients in SME feedback-related actions reached on a wider basis
ACT2b Clients in SME feedback-related actions reached individually
ACT3 Network development activities
ACT4 Network coordination, quality management and capacity building activities

Ratios
R1 Achievements per unique clients in the Network client journey 0,71 NA NA  NA 4,00 NA NA  NA 1,67 NA NA  NA 0,67 NA NA  NA 1,00 NA NA  NA 0,58 NA NA  NA 0,90 NA NA  NA
R2 Clients reporting impact per unique clients in the Network client journey 0,14 NA NA  NA 1,00 NA NA  NA 0,33 NA NA  NA 0,33 NA NA  NA 0,25 NA NA  NA 0,08 NA NA  NA 0,20 NA NA  NA
R3 Achievements per FTE 3,53 NA NA __NA 4,35 NA NA __NA 4,55 NA NA __NA 3,64 NA NA __NA 5,00 NA NA __NA 4,03 NA NA __NA 4,14 NA NA __NA

Total Effort
Total person-hours reported 0 0 0 0 0 0 0
FTE Reported 0,00 0,00 0,00 0,00 0,00 0,00 0,00
FTE Planned 142 0,92 1,10 0,55 0,80 1,74 6,52
9 FTE spent vs FTE planned 0%| 0%| 0%| 0%| 0%| 0%| o%)|

* each VAAS includes preparatory (online) visits and discussions with client, client journey assessments an
** not planned - report if activity/result has been achieved



EEN.SK: SEMESTRAL TABLE

EEN.SK Semester 5

42 Months (01/01/2024 - 30/06/2024)

BIC SBA sccl RPIC o TUKE EEN.SK (All partners)

WP Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs [ Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs

WP1: Project management: Coordination and steering - for coordinator only | | | | | ]

WP2: Provision of value-added services to clients o
Advisory services to clients (AAs) 3 3 0% o 0 NA 3 3 0% 1 1 0% 1 1 0% 5 5 0% 13 o 13 0%

Clients participating in the information/training events 30 30 0% 0 0 NA 30 30 0% 15 15 0% 15 15 0% 60 60 0% 150 0 150 0%
Events (infodays, trainings, workshops) 2 2 0% 0 0 NA 2 2 0% 1 1 0% 1 1 0% 4 4 0% 10 0 10 0%
Basic services (Short-term general advisory) 50 50 0% 15 15 0% 38 38 0% 25 25 0% 28 28 0% 23 23 0% 179 0 179 0%
Action plan management 12 12 0% 1 1 0% 5 5 0% 5 5 0% 6 6 0% 21 21 0% 50 0 50 0%
Clients receiving value-added advice and support* 25 25 0% 3 3 0% 11 1 0% 10 10 0% 13 13 0% 42 42 0% 104 0 104 0%
Mapping 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 6 0 6 0%
SME Feedback: SMEs consulted 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Promotion of on-line public consultations 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Respond to EC ad-hoc feedback requests 0 0 NA 0 0 NA 1 1 0% 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Partnering services to clients (PAs) 2 2 0% 3 3 0% 2 2 0% 1 1 0% 1 1 0% 2 2 0% 11 o 1 0%

Clients supported in partnering activities 38 38 0% 58 58 0% 33 33 0% 19 19 0% 32 32 0% 41 41 0% 221 0 221 0%
Partnering profiles 6 6 0% 2 2 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 20 0 20 0%
Expression of interests made 7 7 0% 15 15 0% 4 4 0% 8 8 0% 4 4 0% 11 1 0% 49 0 49 0%
Expression of interests received 6 6 0% 2 2 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 20 0 20 0%

Specific assistance to clients 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 3 3 0% 4 0 4 0%
Transnational brokerage and matchmaking events 3 0 3 0% 3 0 3 0% 2 0 2 0% 1 0 1 0% 2 0 2 0% 2 0 2 0% 13 0 13 0%
BE Organised 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
BE Co-organised 3 3 0% 3 3 0% 2 2 0% 1 1 0% 2 2 0% 2 2 0% 13 0 13 0%
Inward Company missions 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Outward Company missions. 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Number of participants in BE/CM 30 30 0% 30 30 0% 20 20 0% 10 10 0% 20 20 0% 20 20 0% 130 0 130 0%
Number of meetings in BE/CM 90 90 0% 90 90 0% 60 60 0% 30 30 0% 60 60 0% 60 60 0% 390 0 390 0%

WP3: Promotion of the Network and communication 0
Communication strategy and work plan 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website maintenance and coordination 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website entries. 40 40 0% 18 18 0% 55 55 0% 15 15 0% 25 25 0% 20 20 0% 173 0 173 0%

Social Media entries 50 50 0% 30 30 0% 55 55 0% 25 25 0% 30 30 0% 25 25 0% 215 0 215 0%

Articles and online media (printed, online) 1 1 0% 0 0 NA 0 0 NA 1 1 0% 0 0 NA 10 10 0% 12 0 12 0%

Documentation (leaflets, factsheet, country profiles) 1 1 0% 0 0 NA 3 3 0% 0 0 NA 1 1 0% 3 3 0% 8 0 8 0%

Printed materials 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 2 2 0% 3 0 3 0%

Presentation in other events 2 2 0% 1 1 0% 3 3 0% 1 1 0% 1 1 0% 7 7 0% 15 0 15 0%

Story leads and success stories 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA

New cooperation agreement 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Managing cooperation agreement 15 15 0% 7 7 0% 10 10 0% 5 5 0% 6 6 0% 5 5 0% 48 0 48 0%

WP4: Network development and capacity building 0
Sector, Thematic or other groups 2 2 0% 2 2 0% 2 2 0% 1 1 0% 1 1 0% 2 2 0% 10 0 10 0%
Participation in centralised and decentralised trainings 1 1 0% 1 1 0% 0 0 NA 0 0 NA 0 0 NA 2 2 0% 4 0 4 0%
Participation in staff exchanges and study visits 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 1 0% 2 0 2 0%
Peer-to-peer learning events/Mentoring/coaching 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Participation in consortium, national and regional meetings of Network staff 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 12 0 12 0%
Contribution to or participation in EU campaigns 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA

WP5: Network ination and quality
Trainer or speaker in Network trainings, seminars and workshops 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Organisation of decentralised Network trainings 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA

EEN performance and efficiency
Key Performance Indicator (KPI)

KPI1 SMEs served by Enterprise Europe Network (unique clients) 40 40 0% 24 24 0% 32 32 0% 20 20 0% 25 25 0% 48 48 0% 189 189 0%
KPI2 Unique clients in the Network client journey 7 7 0% 1 1 0% 3 3 0% 3 3 0% 4 4 0% 12 12 0% 30 30 0%
KPI3 Achievements 5 o 5 0% 3 o 3 0% 5 o 5 0% 2 o 2 0% 2 o 2 0% 7 o 7 0% 24 o 24 0%
KPI3a Advisory Achievements (AAs) 3 0 3 0% 0 0 0 NA 3 0 3 0% 1 0 1 0% 1 0 1 0% 5 0 5 0% 13 0 13 0%
KPI3b Partnering Achievements (PAs) 2 0 2 0% 3 0 3 0% 2 0 2 0% 1 0 1 0% 1 0 1 0% 2 0 2 0% 11 0 1 0%
KPI4 Unique clients with an impact assessed in their client journey 1 1 0% 1 1 0% 1 1 0% 0 0 NA 0 0 NA 2 2 0% 5 5 0%
Activity Indicator (ACT) **
ACT1 Contribution to other Network partners’ client journeys
ACT2 Clients in SME feedback-related actions
ACT2a Clients in SME feedback-related actions reached on a wider basis
ACT2b Clients in SME feedback-related actions reached individually
ACT3 Network development activities
ACT4 Network coordination, quality management and capacity building activities

Ratios
R1 Achievements per unique clients in the Network client journey 0,71 NA NA  NA 3,00 NA NA  NA 1,67 NA NA  NA 0,67 NA NA  NA 0,50 NA NA  NA 0,58 NA NA  NA 0,80 NA NA  NA
R2 Clients reporting impact per unique clients in the Network client journey 0,14 NA NA  NA 1,00 NA NA  NA 0,33 NA NA  NA 0,00 NA NA  NA 0,00 NA NA  NA 0,17 NA NA  NA 0,17 NA NA  NA
R3 Achievements per FTE 3,53 NA NA __NA 3,26 NA NA __NA 4,55 NA NA __NA 3,64 NA NA __NA 2,50 NA NA __NA 4,03 NA NA __NA 3,68 NA NA __NA

Total Effort
Total person-hours reported 0 0 0 0 0 0 0
FTE Reported 0,00 0,00 0,00 0,00 0,00 0,00 0,00
FTE Planned 142 0,92 1,10 0,55 0,80 1,74 6,52
9 FTE spent vs FTE planned 0%| 0%| 0%| 0%| 0%| 0%| o%)|

* each VAAS includes preparatory (online) visits and discussions with client, client journey assessments an
** not planned - report if activity/result has been achieved



EEN.SK: SEMESTRAL TABLE

EEN.SK Semester 6

42 Months (01/07/2024 - 31/12/2024)

BIC SBA sccl RPIC o TUKE EEN.SK (All partners)

WP Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs [ Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs

WP1: Project management: Coordination and steering - for coordinator only | | | | | ]

WP2: Provision of value-added services to clients o
Advisory services to clients (AAs) 3 3 0% 1 1 0% 3 3 0% 1 1 0% 2 2 0% 5 5 0% 15 o 15 0%

Clients participating in the information/training events 30 30 0% 15 15 0% 30 30 0% 15 15 0% 15 15 0% 60 60 0% 165 0 165 0%
Events (infodays, trainings, workshops) 2 2 0% 1 1 0% 2 2 0% 1 1 0% 1 1 0% 4 4 0% 1 0 1 0%
Basic services (Short-term general advisory) 50 50 0% 15 15 0% 38 38 0% 25 25 0% 28 28 0% 23 23 0% 179 0 179 0%
Action plan management 13 13 0% 2 2 0% 6 6 0% 5 5 0% 6 6 0% 21 21 0% 53 0 53 0%
Clients receiving value-added advice and support* 25 25 0% 3 3 0% 11 1 0% 10 10 0% 13 13 0% 42 42 0% 104 0 104 0%
Mapping 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 6 0 6 0%
SME Feedback: SMEs consulted 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Promotion of on-line public consultations 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Respond to EC ad-hoc feedback requests 0 0 NA 0 0 NA 1 1 0% 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Partnering services to clients (PAs) 2 2 0% 3 3 0% 2 2 0% 1 1 0% 2 2 0% 2 2 0% 12 o 12 0%

Clients supported in partnering activities 38 38 0% 58 58 0% 34 34 0% 20 20 0% 32 32 0% 41 41 0% 223 0 223 0%
Partnering profiles 6 6 0% 3 3 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 21 0 21 0%
Expression of interests made 7 7 0% 15 15 0% 4 4 0% 7 7 0% 4 4 0% 11 1 0% 48 0 48 0%
Expression of interests received 6 6 0% 3 3 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 21 0 21 0%

Specific assistance to clients 1 1 0% 1 1 0% 0 0 NA 0 0 NA 0 0 NA 3 3 0% 5 0 5 0%
Transnational brokerage and matchmaking events 2 0 2 0% 4 0 4 0% 3 0 3 0% 1 0 1 0% 3 0 3 0% 2 0 2 0% 15 0 15 0%
BE Organised 0 0 NA 1 1 0% 1 1 0% 0 0 NA 0 0 NA 1 1 0% 3 0 3 0%
BE Co-organised 2 2 0% 3 3 0% 1 1 0% 1 1 0% 3 3 0% 1 1 0% 11 0 1 0%
Inward Company missions 0 0 NA 0 0 NA 1 1 0% 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%
Outward Company missions. 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Number of participants in BE/CM 20 20 0% 50 50 0% 35 35 0% 10 10 0% 30 30 0% 30 30 0% 175 0 175 0%
Number of meetings in BE/CM 60 60 0% 150 150 0% 105 105 0% 30 30 0% 90 90 0% 90 90 0% 525 0 525 0%

WP3: Promotion of the Network and communication 0
Communication strategy and work plan 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website maintenance and coordination 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website entries. 40 40 0% 18 18 0% 55 55 0% 15 15 0% 25 25 0% 20 20 0% 173 0 173 0%

Social Media entries 50 50 0% 30 30 0% 55 55 0% 25 25 0% 30 30 0% 25 25 0% 215 0 215 0%

Articles and online media (printed, online) 1 1 0% 1 1 0% 0 0 NA 1 1 0% 1 1 0% 10 10 0% 14 0 14 0%

Documentation (leaflets, factsheet, country profiles) 1 1 0% 1 1 0% 3 3 0% 1 1 0% 1 1 0% 3 3 0% 10 0 10 0%

Printed materials 1 1 0% 1 1 0% 0 0 NA 1 1 0% 1 1 0% 2 2 0% 6 0 6 0%

Presentation in other events 2 2 0% 1 1 0% 3 3 0% 1 1 0% 1 1 0% 7 7 0% 15 0 15 0%

Story leads and success stories 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 0 0 NA 5 0 5 0%

New cooperation agreement 1 1 0% 0 0 NA 1 1 0% 1 1 0% 1 1 0% 0 0 NA 4 0 4 0%

Managing cooperation agreement 15 15 0% 8 8 0% 10 10 0% 5 5 0% 6 6 0% 5 5 0% 49 0 49 0%

WP4: Network development and capacity building 0
Sector, Thematic or other groups 2 2 0% 2 2 0% 2 2 0% 1 1 0% 1 1 0% 2 2 0% 10 0 10 0%
Participation in centralised and decentralised trainings 1 1 0% 1 1 0% 1 1 0% 0 0 NA 1 1 0% 2 2 0% 6 0 6 0%
Participation in staff exchanges and study visits 1 1 0% 0 0 NA 1 1 0% 0 0 NA 1 1 0% 1 1 0% 4 0 4 0%
Peer-to-peer learning events/Mentoring/coaching 1 1 0% 1 1 0% 0 0 NA 0 0 NA 1 1 0% 0 0 NA 3 0 3 0%
Participation in consortium, national and regional meetings of Network staff 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 12 0 12 0%
Contribution to or participation in EU campaigns 0 0 NA 1 1 0% 0 0 NA 0 0 NA 0 0 NA 1 1 0% 2 0 2 0%

WP5: Network ination and quality
Trainer or speaker in Network trainings, seminars and workshops 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 1 0% 2 0 2 0%
Organisation of decentralised Network trainings 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 1 1 0% 1 1 0%

EEN performance and efficiency
Key Performance Indicator (KPI)

KPI1 SMEs served by Enterprise Europe Network (unique clients) 40 40 0% 24 24 0% 33 33 0% 20 20 0% 25 25 0% 48 48 0% 190 190 0%
KPI2 Unique clients in the Network client journey 7 7 0% 1 1 0% 3 3 0% 3 3 0% 3 3 0% 12 12 0% 29 29 0%
KPI3 Achievements 5 o 5 0% a4 o 4 0% 5 o 5 0% 2 o 2 0% a4 o 4 0% 7 o 7 0% 27 o 27 0%
KPI3a Advisory Achievements (AAs) 3 0 3 0% 1 0 1 0% 3 0 3 0% 1 0 1 0% 2 0 2 0% 5 0 5 0% 15 0 15 0%
KPI3b Partnering Achievements (PAs) 2 0 2 0% 3 0 3 0% 2 0 2 0% 1 0 1 0% 2 0 2 0% 2 0 2 0% 12 0 12 0%
KPI4 Unique clients with an impact assessed in their client journey 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 2 2 0% 7 7 0%
Activity Indicator (ACT) **
ACT1 Contribution to other Network partners’ client journeys
ACT2 Clients in SME feedback-related actions
ACT2a Clients in SME feedback-related actions reached on a wider basis
ACT2b Clients in SME feedback-related actions reached individually
ACT3 Network development activities
ACT4 Network coordination, quality management and capacity building activities

Ratios
R1 Achievements per unique clients in the Network client journey 0,71 NA NA  NA 4,00 NA NA  NA 1,67 NA NA  NA 0,67 NA NA  NA 1,33 NA NA  NA 0,58 NA NA  NA 0,93 NA NA  NA
R2 Clients reporting impact per unique clients in the Network client journey 0,14 NA NA  NA 1,00 NA NA  NA 0,33 NA NA  NA 0,33 NA NA  NA 0,33 NA NA  NA 0,17 NA NA  NA 0,24 NA NA  NA
R3 Achievements per FTE 3,53 NA NA __NA 4,35 NA NA __NA 4,55 NA NA __NA 3,64 NA NA __NA 5,00 NA NA __NA 4,03 NA NA __NA 4,14 NA NA __NA

Total Effort
Total person-hours reported 0 0 0 0 0 0 0
FTE Reported 0,00 0,00 0,00 0,00 0,00 0,00 0,00
FTE Planned 142 0,92 1,10 0,55 0,80 1,74 6,52
9 FTE spent vs FTE planned 0%| 0%| 0%| 0%| 0%| 0%| o%)|

* each VAAS includes preparatory (online) visits and discussions with client, client journey assessments an
** not planned - report if activity/result has been achieved



EEN.SK: SEMESTRAL TABLE

EEN.SK Semester 7

42 Months (01/01/2025 - 30/06/2025)

BIC SBA sccl RPIC o TUKE EEN.SK (All partners)

WP Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs [ Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs

WP1: Project management: Coordination and steering - for coordinator only | | | | | ]

WP2: Provision of value-added services to clients o
Advisory services to clients (AAs) 3 3 0% 1 1 0% 3 3 0% 1 1 0% 2 2 0% 5 5 0% 15 o 15 0%

Clients participating in the information/training events 30 30 0% 0 0 NA 30 30 0% 15 15 0% 15 15 0% 60 60 0% 150 0 150 0%
Events (infodays, trainings, workshops) 1 1 0% 0 0 NA 2 2 0% 1 1 0% 1 1 0% 4 4 0% 9 0 9 0%
Basic services (Short-term general advisory) 50 50 0% 15 15 0% 38 38 0% 25 25 0% 28 28 0% 23 23 0% 179 0 179 0%
Action plan management 13 13 0% 2 2 0% 6 6 0% 5 5 0% 7 7 0% 21 21 0% 54 0 54 0%
Clients receiving value-added advice and support* 25 25 0% 3 3 0% 11 1 0% 10 10 0% 13 13 0% 42 42 0% 104 0 104 0%
Mapping 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 1 1 0% 6 0 6 0%
SME Feedback: SMEs consulted 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Promotion of on-line public consultations 0 0 NA 0 0 NA 12 12 0% 0 0 NA 0 0 NA 0 0 NA 12 0 12 0%
SME Feedback: Respond to EC ad-hoc feedback requests 0 0 NA 0 0 NA 1 1 0% 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Partnering services to clients (PAs) 2 2 0% 3 3 0% 2 2 0% 1 1 0% 1 1 0% 2 2 0% 11 o 1 0%

Clients supported in partnering activities 38 38 0% 55 55 0% 34 34 0% 20 20 0% 32 32 0% 41 41 0% 220 0 220 0%
Partnering profiles 6 6 0% 3 3 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 21 0 21 0%
Expression of interests made 7 7 0% 15 15 0% 4 4 0% 8 8 0% 4 4 0% 11 1 0% 49 0 49 0%
Expression of interests received 6 6 0% 3 3 0% 2 2 0% 2 2 0% 3 3 0% 5 5 0% 21 0 21 0%

Specific assistance to clients 1 1 0% 1 1 0% 0 0 NA 0 0 NA 0 0 NA 3 3 0% 5 0 5 0%
Transnational brokerage and matchmaking events 3 0 3 0% 3 0 3 0% 2 0 2 0% 1 0 1 0% 3 0 3 0% 2 0 2 0% 14 0 14 0%
BE Organised 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
BE Co-organised 3 3 0% 3 3 0% 2 2 0% 1 1 0% 3 3 0% 2 2 0% 14 0 14 0%
Inward Company missions 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Outward Company missions. 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Number of participants in BE/CM 30 30 0% 30 30 0% 20 20 0% 10 10 0% 30 30 0% 20 20 0% 140 0 140 0%
Number of meetings in BE/CM 90 90 0% 90 90 0% 60 60 0% 30 30 0% 90 90 0% 60 60 0% 420 0 420 0%

WP3: Promotion of the Network and communication 0
Communication strategy and work plan 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website maintenance and coordination 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Website entries. 40 40 0% 15 15 0% 55 55 0% 15 15 0% 25 25 0% 20 20 0% 170 0 170 0%

Social Media entries 50 50 0% 30 30 0% 55 55 0% 25 25 0% 30 30 0% 25 25 0% 215 0 215 0%

Articles and online media (printed, online) 1 1 0% 0 0 NA 0 0 NA 1 1 0% 0 0 NA 10 10 0% 12 0 12 0%

Documentation (leaflets, factsheet, country profiles) 1 1 0% 0 0 NA 3 3 0% 0 0 NA 1 1 0% 3 3 0% 8 0 8 0%

Printed materials 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 2 2 0% 3 0 3 0%

Presentation in other events 2 2 0% 1 1 0% 3 3 0% 1 1 0% 1 1 0% 7 7 0% 15 0 15 0%

Story leads and success stories 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA

New cooperation agreement 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 0 1 0%

Managing cooperation agreement 15 15 0% 7 7 0% 10 10 0% 5 5 0% 6 6 0% 5 5 0% 48 0 48 0%

WP4: Network development and capacity building 0
Sector, Thematic or other groups 2 2 0% 2 2 0% 2 2 0% 1 1 0% 1 1 0% 2 2 0% 10 0 10 0%
Participation in centralised and decentralised trainings 1 1 0% 1 1 0% 0 0 NA 0 0 NA 0 0 NA 2 2 0% 4 0 4 0%
Participation in staff exchanges and study visits 1 1 0% 0 0 NA 0 0 NA 0 0 NA 0 0 NA 1 1 0% 2 0 2 0%
Peer-to-peer learning events/Mentoring/coaching 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Participation in consortium, national and regional meetings of Network staff 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 2 2 0% 12 0 12 0%
Contribution to or participation in EU campaigns 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA

WP5: Network ination and quality
Trainer or speaker in Network trainings, seminars and workshops 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 NA 0 0 0 NA
Organisation of decentralised Network trainings 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA 0 0 _NA

EEN performance and efficiency
Key Performance Indicator (KPI)

KPI1 SMEs served by Enterprise Europe Network (unique clients) 40 40 0% 24 24 0% 33 33 0% 20 20 0% 26 26 0% 48 48 0% 191 191 0%
KPI2 Unique clients in the Network client journey 8 8 0% 1 1 0% 4 4 0% 3 3 0% 3 3 0% 12 12 0% 31 31 0%
KPI3 Achievements 5 o 5 0% a4 o 4 0% 5 o 5 0% 2 o 2 0% 3 o 3 0% 7 o 7 0% 26 o 26 0%
KPI3a Advisory Achievements (AAs) 3 0 3 0% 1 0 1 0% 3 0 3 0% 1 0 1 0% 2 0 2 0% 5 0 5 0% 15 0 15 0%
KPI3b Partnering Achievements (PAs) 2 0 2 0% 3 0 3 0% 2 0 2 0% 1 0 1 0% 1 0 1 0% 2 0 2 0% 11 0 1 0%
KPI4 Unique clients with an impact assessed in their client journey 2 2 0% 1 1 0% 2 2 0% 1 1 0% 1 1 0% 2 2 0% 9 9 0%
Activity Indicator (ACT) **
ACT1 Contribution to other Network partners’ client journeys
ACT2 Clients in SME feedback-related actions
ACT2a Clients in SME feedback-related actions reached on a wider basis
ACT2b Clients in SME feedback-related actions reached individually
ACT3 Network development activities
ACT4 Network coordination, quality management and capacity building activities

Ratios
R1 Achievements per unique clients in the Network client journey 0,63 NA NA  NA 4,00 NA NA  NA 1,25 NA NA  NA 0,67 NA NA  NA 1,00 NA NA  NA 0,58 NA NA  NA 0,84 NA NA  NA
R2 Clients reporting impact per unique clients in the Network client journey 0,25 NA NA  NA 1,00 NA NA  NA 0,50 NA NA  NA 0,33 NA NA  NA 0,33 NA NA  NA 0,17 NA NA  NA 0,29 NA NA  NA
R3 Achievements per FTE 3,53 NA NA __NA 4,35 NA NA __NA 4,55 NA NA __NA 3,64 NA NA __NA 3,75 NA NA __NA 4,03 NA NA __NA 3,99 NA NA __NA

Total Effort
Total person-hours reported 0 0 0 0 0 0 0
FTE Reported 0,00 0,00 0,00 0,00 0,00 0,00 0,00
FTE Planned 142 0,92 1,10 0,55 0,80 1,74 6,52
9 FTE spent vs FTE planned 0%| 0%| 0%| 0%| 0%| 0%| o%)|

* each VAAS includes preparatory (online) visits and discussions with client, client journey assessments an
** not planned - report if activity/result has been achieved



EEN.SK: SEMESTRAL TABLE

EEN.SK Reporting Period 1

42 Months (01/01/2022 - 30/06/2023)

BIC SBA sccl RPIC o TUKE EEN.SK (All partners)

WP Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs [ Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs

WP1: Project management: Coordination and steering - for coordinator only | 0 | [ | [ | [ | [ | 0 | 0

WP2: Provision of value-added services to clients o o o o o o o
Advisory services to clients (AAs) 9 o 9 0% 1 o 1 0% 9 o 9 0% 3 o 3 0% a4 o 4 0% 12 o 12 0% 38 o 38 0%

Clients participating in the information/training events 90 0 90 0% 15 0 15 0% 90 0 90 0% 45 0 45 0% 45 0 45 0% 180 0 180 0% 465 0 465 0%
Events (infodays, trainings, workshops) 6 0 6 0% 1 0 1 0% 6 0 6 0% 3 0 3 0% 3 0 3 0% 12 0 12 0% 31 0 31 0%
Basic services (Short-term general advisory) 150 0 150 0% 45 0 45 0% 114 0 114 0% 75 0 75 0% 84 0 84 0% 69 0 69 0% 537 0 537 0%
Action plan management 37 0 37 0% 4 0 4 0% 16 0 16 0% 15 0 15 0% 18 0 18 0% 63 0 63 0% 153 0 153 0%
Clients receiving value-added advice and support* 75 0 75 0% 9 0 9 0% 33 0 33 0% 30 0 30 0% 36 0 36 0% 126 0 126 0% 309 0 309 0%
Mapping 3 0 3 0% 3 0 3 0% 3 0 3 0% 3 0 3 0% 3 0 3 0% 3 0 3 0% 18 0 18 0%
SME Feedback: SMEs consulted 0 0 0 NA 0 0 0 NA 36 0 36 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 36 0 36 0%
SME Feedback: Promotion of on-line public consultations 0 0 0 NA 0 0 0 NA 36 0 36 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 36 0 36 0%
SME Feedback: Respond to EC ad-hoc feedback requests 0 0 0 NA 0 0 0 NA 3 0 3 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 3 0 3 0%

Partnering services to clients (PAs) 6 o 6 0% 9 o 9 0% 6 o 6 0% 3 o 3 0% a4 o 4 0% 6 o 6 0% 34 o 34 0%

Clients supported in partnering activities 114 0 114 0% 174 0 174 0% 100 0 100 0% 58 0 58 0% 96 0 9% 0% 123 0 123 0% 665 0 665 0%
Partnering profiles 18 0 18 0% 7 0 7 0% 6 0 6 0% 6 0 6 0% 9 0 9 0% 15 0 15 0% 61 0 61 0%
Expression of interests made 21 0 21 0% 45 0 45 0% 12 0 12 0% 23 0 23 0% 12 0 12 0% 33 0 33 0% 146 0 146 0%
Expression of interests received 18 0 18 0% 7 0 7 0% 6 0 6 0% 6 0 6 0% 9 0 9 0% 15 0 15 0% 61 0 61 0%

Specific assistance to clients 3 0 3 0% 1 0 1 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 9 0 9 0% 13 0 13 0%
Transnational brokerage and matchmaking events 8 0 8 0% 10 0 10 0% 7 0 7 0% 3 0 3 0% 7 0 7 0% 6 0 6 0% 41 0 41 0%
BE Organised 0 0 0 NA 1 0 1 0% 1 0 1 0% 0 0 0 NA 0 0 0 NA 1 0 1 0% 3 0 3 0%
BE Co-organised 8 0 8 0% 9 0 9 0% 5 0 5 0% 3 0 3 0% 7 0 7 0% 5 0 5 0% 37 0 37 0%
Inward Company missions 0 0 0 NA 0 0 0 NA 1 0 1 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 1 0 1 0%
Outward Company missions. 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA
Number of participants in BE/CM 80 0 80 0% 110 0 110 0% 75 0 75 0% 30 0 30 0% 70 0 70 0% 70 0 70 0% 435 0 435 0%
Number of meetings in BE/CM 240 0 240 0% 330 0 330 0% 225 0 225 0% 90 0 90 0% 210 0 210 0% 210 0 210 0% 1305 0 1305 0%

WP3: Promotion of the Network and communication 0 0 0 0 0 0 0
Communication strategy and work plan 3 0 3 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 3 0 3 0%

Website maintenance and coordination 3 0 3 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 3 0 3 0%

Website entries. 120 0 120 0% 54 0 54 0% 165 0 165 0% 45 0 45 0% 75 0 75 0% 60 0 60 0% 519 0 519 0%

Social Media entries 150 0 150 0% 90 0 90 0% 165 0 165 0% 75 0 75 0% 90 0 90 0% 75 0 75 0% 645 0 645 0%

Articles and online media (printed, online) 3 0 3 0% 1 0 1 0% 0 0 0 NA 3 0 3 0% 1 0 1 0% 30 0 30 0% 38 0 38 0%

Documentation (leaflets, factsheet, country profiles) 3 0 3 0% 1 0 1 0% 9 0 9 0% 1 0 1 0% 3 0 3 0% 9 0 9 0% 26 0 26 0%

Printed materials 3 0 3 0% 1 0 1 0% 0 0 0 NA 1 0 1 0% 1 0 1 0% 6 0 6 0% 12 0 12 0%

Presentation in other events 6 0 6 0% 3 0 3 0% 9 0 9 0% 3 0 3 0% 3 0 3 0% 21 0 21 0% 45 0 45 0%

Story leads and success stories 1 0 1 0% 1 0 1 0% 1 0 1 0% 1 0 1 0% 1 0 1 0% 0 0 0 NA 5 0 5 0%

New cooperation agreement 3 0 3 0% 0 0 0 NA 1 0 1 0% 1 0 1 0% 1 0 1 0% 0 0 0 NA 6 0 6 0%

Managing cooperation agreement 45 0 45 0% 23 0 23 0% 30 0 30 0% 15 0 15 0% 18 0 18 0% 15 0 15 0% 146 0 146 0%

WP4: Network development and capacity building 0 0 0 0 0 0 0
Sector, Thematic or other groups 6 0 6 0% 6 0 6 0% 6 0 6 0% 3 0 3 0% 3 0 3 0% 6 0 6 0% 30 0 30 0%
Participation in centralised and decentralised trainings 3 0 3 0% 3 0 3 0% 1 0 1 0% 0 0 0 NA 1 0 1 0% 6 0 6 0% 14 0 14 0%
Participation in staff exchanges and study visits 3 0 3 0% 0 0 0 NA 1 0 1 0% 0 0 0 NA 1 0 1 0% 3 0 3 0% 8 0 8 0%
Peer-to-peer learning events/Mentoring/coaching 1 0 1 0% 1 0 1 0% 0 0 0 NA 0 0 0 NA 1 0 1 0% 0 0 0 NA 3 0 3 0%
Participation in consortium, national and regional meetings of Network staff 6 0 6 0% 6 0 6 0% 6 0 6 0% 6 0 6 0% 6 0 6 0% 6 0 6 0% 36 0 36 0%
Contribution to or participation in EU campaigns 0 0 0 NA 1 0 1 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 1 0 1 0% 2 0 2 0%

WPS5: Network lination and quality 0 0 0 0
Trainer or speaker in Network trainings, seminars and workshops 2 0 2 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 1 0 1 0% 3 0 3 0%
Organisation of decentralised Network trainings 0 0 0 _NA 0 0 0 _NA 0 0 0 _NA 0 0 0 _NA 0 0 0 _NA 1 0 1 0% 1 0 1 0%

EEN performance and efficiency
Key Performance Indicator (KPI)

KPI1 SMEs served by Enterprise Europe Network (unique clients) 126 0 126 0% 70 0 70 0% 96 0 9% 0% 60 0 60 0% 75 0 75 0% 140 0 140 0% 567 0 567 0%
KPI2 Unique clients in the Network client journey 21 0 21 0% 2 0 2 0% 9 0 9 0% 8 0 8 0% 12 0 12 0% 36 0 36 0% 88 0 88 0%
KPI3 Achievements 15 o 15 0% 10 o 10 0% 15 o 15 0% 6 o 6 0% 8 o 8 0% 18 o 18 0% 72 o 72 0%
KPI3a Advisory Achievements (AAs) 9 0 9 0% 1 0 1 0% 9 0 9 0% 3 0 3 0% 4 0 4 0% 12 0 12 0% 38 0 38 0%
KPI3b Partnering Achievements (PAs) 6 0 6 0% 9 0 9 0% 6 0 6 0% 3 0 3 0% 4 0 4 0% 6 0 6 0% 34 0 34 0%
KPI4 Unique clients with an impact assessed in their client journey 3 0 3 0% 2 0 2 0% 3 0 3 0% 1 0 1 0% 1 0 1 0% 3 0 3 0% 13 0 13 0%
Activity Indicator (ACT) **
ACT1 Contribution to other Network partners’ client journeys
ACT2 Clients in SME feedback-related actions
ACT2a Clients in SME feedback-related actions reached on a wider basis
ACT2b Clients in SME feedback-related actions reached individually
ACT3 Network development activities
ACT4 Network coordination, quality management and capacity building activities

Ratios
R1 Achievements per unique clients in the Network client journey 0,71 NA NA  NA 5,00 NA NA  NA 1,67 NA NA  NA 0,75 NA NA  NA 0,67 NA NA  NA 0,50 NA NA  NA 0,82 NA NA  NA
R2 Clients reporting impact per unique clients in the Network client journey 0,14 NA NA  NA 1,00 NA NA  NA 0,33 NA NA  NA 0,13 NA NA  NA 0,08 NA NA  NA 0,08 NA NA  NA 0,15 NA NA  NA
R3 Achievements per FTE 3,53 NA NA __NA 3,62 NA NA __NA 4,55 NA NA __NA 3,64 NA NA __NA 333 NA NA __NA 3,46 NA NA __NA 3,68 NA NA __NA

Total Effort
Total person-hours reported 0 0 0 0 0 0 0
FTE Reported 0,00 0,00 0,00 0,00 0,00 0,00 0,00
FTE Planned 4,25 2,76 3,30 1,65 2,40 521 19,56
9 FTE spent vs FTE planned 0%| 0%| 0%| 0%| 0%| 0%| o%)|

* each VAAS includes preparatory (online) visits and discussions with client, client journey assessments an
** not planned - report if activity/result has been achieved



EEN.SK: SEMESTRAL TABLE

EEN.SK Reporting Period 2

42 Months (01/07/2023 - 30/06/2025)

BIC SBA sccl RPIC o TUKE EEN.SK (All partners)

WP Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs [ Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs

WP1: Project management: Coordination and steering - for coordinator only | 0 | [ | [ | [ | [ | 0 | 0

WP2: Provision of value-added services to clients o o o o o o o
Advisory services to clients (AAs) 12 o 12 0% 3 o 3 0% 12 o 12 0% a4 o 4 0% 7 o 7 0% 20 o 20 0% 58 o 58 0%

Clients participating in the information/training events 120 0 120 0% 30 0 30 0% 120 0 120 0% 60 0 60 0% 60 0 60 0% 240 0 240 0% 630 0 630 0%
Events (infodays, trainings, workshops) 7 0 7 0% 2 0 2 0% 8 0 8 0% 4 0 4 0% 4 0 4 0% 16 0 16 0% a1 0 1 0%
Basic services (Short-term general advisory) 200 0 200 0% 60 0 60 0% 152 0 152 0% 100 0 100 0% 112 0 12 0% 92 0 92 0% 716 0 716 0%
Action plan management 51 0 51 0% 7 0 7 0% 23 0 23 0% 20 0 20 0% 25 0 25 0% 84 0 84 0% 210 0 210 0%
Clients receiving value-added advice and support* 100 0 100 0% 12 0 12 0% 44 0 44 0% 40 0 40 0% 51 0 51 0% 168 0 168 0% 415 0 415 0%
Mapping 4 0 4 0% 4 0 4 0% 4 0 4 0% 4 0 4 0% 4 0 4 0% 4 0 4 0% 24 0 24 0%
SME Feedback: SMEs consulted 0 0 0 NA 0 0 0 NA 48 0 48 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 48 0 48 0%
SME Feedback: Promotion of on-line public consultations 0 0 0 NA 0 0 0 NA 48 0 48 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 48 0 48 0%
SME Feedback: Respond to EC ad-hoc feedback requests 0 0 0 NA 0 0 0 NA 4 0 4 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 4 0 4 0%

Partnering services to clients (PAs) 8 o 8 0% 12 o 12 0% 8 o 8 0% a4 o 4 0% 6 o 6 0% 8 o 8 0% 46 o a6 0%

Clients supported in partnering activities 152 0 152 0% 229 0 229 0% 135 0 135 0% 79 0 79 0% 128 0 128 0% 164 0 164 0% 887 0 887 0%
Partnering profiles 24 0 24 0% 11 0 1 0% 8 0 8 0% 8 0 8 0% 12 0 12 0% 20 0 20 0% 83 0 83 0%
Expression of interests made 28 0 28 0% 60 0 60 0% 16 0 16 0% 30 0 30 0% 16 0 16 0% 44 0 44 0% 194 0 194 0%
Expression of interests received 24 0 24 0% 11 0 1 0% 8 0 8 0% 8 0 8 0% 12 0 12 0% 20 0 20 0% 83 0 83 0%

Specific assistance to clients 4 0 4 0% 3 0 3 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 12 0 12 0% 19 0 19 0%
Transnational brokerage and matchmaking events 10 0 10 0% 14 0 14 0% 10 0 10 0% 4 0 4 0% 11 0 1 0% 8 0 8 0% 57 0 57 0%
BE Organised 0 0 0 NA 2 0 2 0% 2 0 2 0% 0 0 0 NA 0 0 0 NA 2 0 2 0% 6 0 6 0%
BE Co-organised 10 0 10 0% 12 0 12 0% 6 0 6 0% 4 0 4 0% 11 0 1 0% 6 0 6 0% 49 0 49 0%
Inward Company missions 0 0 0 NA 0 0 0 NA 2 0 2 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 2 0 2 0%
Outward Company missions. 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA
Number of participants in BE/CM 100 0 100 0% 160 0 160 0% 110 0 110 0% 40 0 40 0% 110 0 110 0% 100 0 100 0% 620 0 620 0%
Number of meetings in BE/CM 300 0 300 0% 480 0 480 0% 330 0 330 0% 120 0 120 0% 330 0 330 0% 300 0 300 0% 1860 0 1860 0%

WP3: Promotion of the Network and communication 0 0 0 0 0 0 0
Communication strategy and work plan 4 0 4 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 4 0 4 0%

Website maintenance and coordination 4 0 4 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 4 0 4 0%

Website entries. 160 0 160 0% 69 0 69 0% 220 0 220 0% 60 0 60 0% 100 0 100 0% 80 0 80 0% 689 0 689 0%

Social Media entries 200 0 200 0% 120 0 120 0% 220 0 220 0% 100 0 100 0% 120 0 120 0% 100 0 100 0% 860 0 860 0%

Articles and online media (printed, online) 4 0 4 0% 2 0 2 0% 0 0 0 NA 4 0 4 0% 2 0 2 0% 40 0 40 0% 52 0 52 0%

Documentation (leaflets, factsheet, country profiles) 4 0 4 0% 2 0 2 0% 12 0 12 0% 2 0 2 0% 4 0 4 0% 12 0 12 0% 36 0 36 0%

Printed materials 4 0 4 0% 2 0 2 0% 0 0 0 NA 2 0 2 0% 2 0 2 0% 8 0 8 0% 18 0 18 0%

Presentation in other events 8 0 8 0% 4 0 4 0% 12 0 12 0% 4 0 4 0% 4 0 4 0% 28 0 28 0% 60 0 60 0%

Story leads and success stories 2 0 2 0% 2 0 2 0% 2 0 2 0% 2 0 2 0% 2 0 2 0% 0 0 0 NA 10 0 10 0%

New cooperation agreement 4 0 4 0% 0 0 0 NA 2 0 2 0% 2 0 2 0% 2 0 2 0% 0 0 0 NA 10 0 10 0%

Managing cooperation agreement 60 0 60 0% 30 0 30 0% 40 0 40 0% 20 0 20 0% 24 0 24 0% 20 0 20 0% 194 0 194 0%

WP4: Network development and capacity building 0 0 0 0 0 0 0
Sector, Thematic or other groups 8 0 8 0% 8 0 8 0% 8 0 8 0% 4 0 4 0% 4 0 4 0% 8 0 8 0% 40 0 40 0%
Participation in centralised and decentralised trainings 4 0 4 0% 4 0 4 0% 2 0 2 0% 0 0 0 NA 2 0 2 0% 8 0 8 0% 20 0 20 0%
Participation in staff exchanges and study visits 4 0 4 0% 0 0 0 NA 2 0 2 0% 0 0 0 NA 2 0 2 0% 4 0 4 0% 12 0 12 0%
Peer-to-peer learning events/Mentoring/coaching 2 0 2 0% 2 0 2 0% 0 0 0 NA 0 0 0 NA 2 0 2 0% 0 0 0 NA 6 0 6 0%
Participation in consortium, national and regional meetings of Network staff 8 0 8 0% 8 0 8 0% 8 0 8 0% 8 0 8 0% 8 0 8 0% 8 0 8 0% 48 0 48 0%
Contribution to or participation in EU campaigns 0 0 0 NA 2 0 2 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 2 0 2 0% 4 0 4 0%

WPS5: Network lination and quality 0 0 0 0
Trainer or speaker in Network trainings, seminars and workshops 1 0 1 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 2 0 2 0% 3 0 3 0%
Organisation of decentralised Network trainings 0 0 0 _NA 0 0 0 _NA 0 0 0 _NA 0 0 0 _NA 0 0 0 _NA 2 0 2__0% 2 0 2__0%

EEN performance and efficiency
Key Performance Indicator (KPI)

KPI1 SMEs served by Enterprise Europe Network (unique clients) 160 0 160 0% 96 0 9% 0% 130 0 130 0% 80 0 80 0% 101 0 101 0% 192 0 192 0% 759 0 759 0%
KPI2 Unique clients in the Network client journey 29 0 29 0% 4 0 4 0% 13 0 13 0% 12 0 12 0% 14 0 14 0% 48 0 48 0% 120 0 120 0%
KPI3 Achievements 20 o 20 0% 15 o 15 0% 20 o 20 0% 8 o 8 0% 13 o 13 0% 28 o 28 0% 104 o 104 0%
KPI3a Advisory Achievements (AAs) 12 0 12 0% 3 0 3 0% 12 0 12 0% 4 0 4 0% 7 0 7 0% 20 0 20 0% 58 0 58 0%
KPI3b Partnering Achievements (PAs) 8 0 8 0% 12 0 12 0% 8 0 8 0% 4 0 4 0% 6 0 6 0% 8 0 8 0% 46 0 46 0%
KPI4 Unique clients with an impact assessed in their client journey 5 0 5 0% 4 0 4 0% 5 0 5 0% 3 0 3 0% 3 0 3 0% 7 0 7 0% 27 0 27 0%
Activity Indicator (ACT) **
ACT1 Contribution to other Network partners’ client journeys
ACT2 Clients in SME feedback-related actions
ACT2a Clients in SME feedback-related actions reached on a wider basis
ACT2b Clients in SME feedback-related actions reached individually
ACT3 Network development activities
ACT4 Network coordination, quality management and capacity building activities

Ratios
R1 Achievements per unique clients in the Network client journey 0,69 NA NA  NA 3,75 NA NA  NA 1,54 NA NA  NA 0,67 NA NA  NA 0,93 NA NA  NA 0,58 NA NA  NA 0,87 NA NA  NA
R2 Clients reporting impact per unique clients in the Network client journey 0,17 NA NA  NA 1,00 NA NA  NA 0,38 NA NA  NA 0,25 NA NA  NA 0,21 NA NA  NA 0,15 NA NA  NA 0,23 NA NA  NA
R3 Achievements per FTE 3,53 NA NA __NA 4,08 NA NA __NA 4,55 NA NA __NA 3,64 NA NA __NA 4,06 NA NA __NA 4,03 NA NA __NA 3,99 NA NA __NA

Total Effort
Total person-hours reported 0 0 0 0 0 0 0
FTE Reported 0,00 0,00 0,00 0,00 0,00 0,00 0,00
FTE Planned 5,66 3,68 4,40 2,20 3,20 6,94 26,08
9 FTE spent vs FTE planned 0%| 0%| 0%| 0%| 0%| 0%| o%)|

* each VAAS includes preparatory (online) visits and discussions with client, client journey assessments an
** not planned - report if activity/result has been achieved



EEN.SK: SEMESTRAL TABLE EEN.SK Total Duration of the project (42 months)

42 Months (01/01/2022 - 30/06/2025)

BIC SBA sccl RPIC o TUKE EEN.SK (All partners)

WP Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs [ Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs | Plan Done Diff OK% PHrs

WP1: Project management: Coordination and steering - for coordinator only | 0 | [ | [ | [ | [ | 0 | 0

WP2: Provision of value-added services to clients o o o o o o o
Advisory services to clients (AAs) 21 o 21 0% a4 o 4 0% 21 o 21 0% 7 o 7 0% 11 o 11 0% 32 o 32 0% 9% o 9% 0%

Clients participating in the information/training events 210 0 210 0% 45 0 45 0% 210 0 210 0% 105 0 105 0% 105 0 105 0% 420 0 420 0% 1095 0 1095 0%
Events (infodays, trainings, workshops) 13 0 13 0% 3 0 3 0% 14 0 14 0% 7 0 7 0% 7 0 7 0% 28 0 28 0% 72 0 72 0%
Basic services (Short-term general advisory) 350 0 350 0% 105 0 105 0% 266 0 266 0% 175 0 175 0% 196 0 19 0% 161 0 161 0% 1253 0 1253 0%
Action plan management 88 0 88 0% 11 0 1 0% 39 0 39 0% 35 0 35 0% 43 0 43 0% 147 0 147 0% 363 0 363 0%
Clients receiving value-added advice and support* 175 0 175 0% 21 0 21 0% 77 0 77 0% 70 0 70 0% 87 0 87 0% 294 0 294 0% 724 0 724 0%
Mapping 7 0 7 0% 7 0 7 0% 7 0 7 0% 7 0 7 0% 7 0 7 0% 7 0 7 0% 42 0 42 0%
SME Feedback: SMEs consulted 0 0 0 NA 0 0 0 NA 84 0 84 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 84 0 84 0%
SME Feedback: Promotion of on-line public consultations 0 0 0 NA 0 0 0 NA 84 0 84 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 84 0 84 0%
SME Feedback: Respond to EC ad-hoc feedback requests 0 0 0 NA 0 0 0 NA 7 0 7 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 7 0 7 0%

Partnering services to clients (PAs) 14 o 14 0% 21 o 21 0% 14 o 14 0% 7 o 7 0% 10 o 10 0% 14 o 14 0% 80 o 80 0%

Clients supported in partnering activities 266 0 266 0% 403 0 403 0% 235 0 235 0% 137 0 137 0% 224 0 224 0% 287 0 287 0% 1552 0 1552 0%
Partnering profiles 42 0 42 0% 18 0 18 0% 14 0 14 0% 14 0 14 0% 21 0 21 0% 35 0 35 0% 144 0 144 0%
Expression of interests made 49 0 49 0% 105 0 105 0% 28 0 28 0% 53 0 53 0% 28 0 28 0% 77 0 77 0% 340 0 340 0%
Expression of interests received 42 0 42 0% 18 0 18 0% 14 0 14 0% 14 0 14 0% 21 0 21 0% 35 0 35 0% 144 0 144 0%

Specific assistance to clients 7 0 7 0% 4 0 4 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 21 0 21 0% 32 0 32 0%
Transnational brokerage and matchmaking events 18 0 18 0% 24 0 24 0% 17 0 17 0% 7 0 7 0% 18 0 18 0% 14 0 14 0% 98 0 98 0%
BE Organised 0 0 0 NA 3 0 3 0% 3 0 3 0% 0 0 0 NA 0 0 0 NA 3 0 3 0% 9 0 9 0%
BE Co-organised 18 0 18 0% 21 0 21 0% 11 0 1 0% 7 0 7 0% 18 0 18 0% 11 0 1 0% 86 0 86 0%
Inward Company missions 0 0 0 NA 0 0 0 NA 3 0 3 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 3 0 3 0%
Outward Company missions. 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA
Number of participants in BE/CM 180 0 180 0% 270 0 270 0% 185 0 185 0% 70 0 70 0% 180 0 180 0% 170 0 170 0% 1055 0 1055 0%
Number of meetings in BE/CM 540 0 540 0% 810 0 810 0% 555 0 555 0% 210 0 210 0% 540 0 540 0% 510 0 510 0% 3165 0 3165 0%

WP3: Promotion of the Network and communication 0 0 0 0 0 0 0
Communication strategy and work plan 7 0 7 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 7 0 7 0%

Website maintenance and coordination 7 0 7 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 7 0 7 0%

Website entries. 280 0 280 0% 123 0 123 0% 385 0 385 0% 105 0 105 0% 175 0 175 0% 140 0 140 0% 1208 0 1208 0%

Social Media entries 350 0 350 0% 210 0 210 0% 385 0 385 0% 175 0 175 0% 210 0 210 0% 175 0 175 0% 1505 0 1505 0%

Articles and online media (printed, online) 7 0 7 0% 3 0 3 0% 0 0 0 NA 7 0 7 0% 3 0 3 0% 70 0 70 0% 90 0 90 0%

Documentation (leaflets, factsheet, country profiles) 7 0 7 0% 3 0 3 0% 21 0 21 0% 3 0 3 0% 7 0 7 0% 21 0 21 0% 62 0 62 0%

Printed materials 7 0 7 0% 3 0 3 0% 0 0 0 NA 3 0 3 0% 3 0 3 0% 14 0 14 0% 30 0 30 0%

Presentation in other events 14 0 14 0% 7 0 7 0% 21 0 21 0% 7 0 7 0% 7 0 7 0% 49 0 49 0% 105 0 105 0%

Story leads and success stories 3 0 3 0% 3 0 3 0% 3 0 3 0% 3 0 3 0% 3 0 3 0% 0 0 0 NA 15 0 15 0%

New cooperation agreement 7 0 7 0% 0 0 0 NA 3 0 3 0% 3 0 3 0% 3 0 3 0% 0 0 0 NA 16 0 16 0%

Managing cooperation agreement 105 0 105 0% 53 0 53 0% 70 0 70 0% 35 0 35 0% 42 0 42 0% 35 0 35 0% 340 0 340 0%

WP4: Network development and capacity building 0 0 0 0 0 0 0
Sector, Thematic or other groups 14 0 14 0% 14 0 14 0% 14 0 14 0% 7 0 7 0% 7 0 7 0% 14 0 14 0% 70 0 70 0%
Participation in centralised and decentralised trainings 7 0 7 0% 7 0 7 0% 3 0 3 0% 0 0 0 NA 3 0 3 0% 14 0 14 0% 34 0 34 0%
Participation in staff exchanges and study visits 7 0 7 0% 0 0 0 NA 3 0 3 0% 0 0 0 NA 3 0 3 0% 7 0 7 0% 20 0 20 0%
Peer-to-peer learning events/Mentoring/coaching 3 0 3 0% 3 0 3 0% 0 0 0 NA 0 0 0 NA 3 0 3 0% 0 0 0 NA 9 0 9 0%
Participation in consortium, national and regional meetings of Network staff 14 0 14 0% 14 0 14 0% 14 0 14 0% 14 0 14 0% 14 0 14 0% 14 0 14 0% 84 0 84 0%
Contribution to or participation in EU campaigns 0 0 0 NA 3 0 3 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 3 0 3 0% 6 0 6 0%

WPS5: Network lination and quality 0 0 0 0
Trainer or speaker in Network trainings, seminars and workshops 3 0 3 0% 0 0 0 NA 0 0 0 NA 0 0 0 NA 0 0 0 NA 3 0 3 0% 6 0 6 0%
Organisation of decentralised Network trainings 0 0 0 _NA 0 0 0 _NA 0 0 0 _NA 0 0 0 _NA 0 0 0 _NA 3 0 3 0% 3 0 3 0%

EEN performance and efficiency
Key Performance Indicator (KPI)

KPI1 SMEs served by Enterprise Europe Network (unique clients) 286 0 286 0% 166 0 166 0% 226 0 226 0% 140 0 140 0% 176 0 176 0% 332 0 332 0% 1326 0 1326 0%
KPI2 Unique clients in the Network client journey 50 0 50 0% 6 0 6 0% 22 0 22 0% 20 0 20 0% 26 0 26 0% 84 0 84 0% 208 0 208 0%
KPI3 Achievements 35 o 35 0% 25 o 25 0% 35 o 35 0% 14 o 14 0% 21 o 21 0% 46 o 46 0% 176 o 176 0%
KPI3a Advisory Achievements (AAs) 21 0 21 0% 4 0 4 0% 21 0 21 0% 7 0 7 0% 11 0 1 0% 32 0 32 0% 96 0 9% 0%
KPI3b Partnering Achievements (PAs) 14 0 14 0% 21 0 21 0% 14 0 14 0% 7 0 7 0% 10 0 10 0% 14 0 14 0% 80 0 80 0%
KPI4 Unique clients with an impact assessed in their client journey 8 0 8 0% 6 0 6 0% 8 0 8 0% 4 0 4 0% 4 0 4 0% 10 0 10 0% 40 0 40 0%
Activity Indicator (ACT) **
ACT1 Contribution to other Network partners’ client journeys
ACT2 Clients in SME feedback-related actions
ACT2a Clients in SME feedback-related actions reached on a wider basis
ACT2b Clients in SME feedback-related actions reached individually
ACT3 Network development activities
ACT4 Network coordination, quality management and capacity building activities

Ratios
R1 Achievements per unique clients in the Network client journey 0,70 NA NA  NA 4,17 NA NA  NA 1,59 NA NA  NA 0,70 NA NA  NA 0,81 NA NA  NA 0,55 NA NA  NA 0,85 NA NA  NA
R2 Clients reporting impact per unique clients in the Network client journey 0,16 NA NA  NA 1,00 NA NA  NA 0,36 NA NA  NA 0,20 NA NA  NA 0,15 NA NA  NA 0,12 NA NA  NA 0,19 NA NA  NA
R3 Achievements per FTE 3,53 NA NA __NA 3,88 NA NA __NA 4,55 NA NA __NA 3,64 NA NA __NA 3,75 NA NA __NA 379 NA NA __NA 3,86 NA NA __NA

Total Effort
Total person-hours reported 0 0 0 0 0 0 0
FTE Reported 0,00 0,00 0,00 0,00 0,00 0,00 0,00
FTE Planned 9,91 6,44 7,70 3,85 5,60 12,15 45,64
9 FTE spent vs FTE planned 0%| 0%| 0%| 0%| 0%| 0%| o%)|

* each VAAS includes preparatory (online) visits and discussions with client, client journey assessments an
** not planned - report if activity/result has been achieved



